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COMMENT 


Mr  Ian  Mullen,  chairman  of  the  Pharmaceutical  General 
Council  in  Scotland,  is  obviously  not  a  man  who  is 
scared  of  sticking  his  head  above  the  parapet. 
At  the  British  Pharmaceutical  Conference  in  Aberdeen 
in  September  he  made  the  headlines  —  in  the  Daily 
Telegraph  even  before  he  had  opened  his  mouth  —  by 
suggesting  that  the  NHS  could  knock  hundreds  of  millions 
off  its  drug  bill  if  doctors  wrote  more  scripts  generically. 

This  time,  at  a  meeting  of  the  Moray  and  Banff  Branch 
of  the  Pharmaceutical  Society,  Mr  Mullen  returned  to  the 
vexed  question  of  removing  antibiotics  from  prescription 
only  control.  He  suggested  pharmacists  should  be  able  to 
counterprescribe  products  for  routine  skin  infections, 
eye  infections  and  simple  infections  of  the  upper 
respiratory  tract. 

How  many  pharmacists  have  sent  patients  to  see  CPs 
knowing  full  well  that  chloramphenicol  eye  drops  will  be 
prescribed?  How  simple  to  be  able  to  counterprescribe 
them,  especially  on  a  Saturday  afternoon. 

But  is  there  any  such  thing  as  a  simple  infection?  It  is  no 
good  just  to  suggest  that  doctors  prescribe  too  many 
antibiotics  for  sore  throats,  as  pharmacists  have  long 


complained  they  do,  and  then  use  that  as  a  justification  for 
counterprescribing.  And,  given  the  tools  for  the  job,  will 
pharmacists  feel  happy  to  have  such  products,  possibly 
being  advertised  to  the  public,  available  for  such  a  purpose. 
Anecdotal  evidence  on  OTC  hydrocortisone  reveals  that 
many  pharmacists  do  not  feel  competent  to 
counterprescribe  in  the  right  cases. 

Resistance  is  a  problem,  too.  Only  this  week,  the 
.  recently  introduced  ciprofloxacin  has  been  described  by 
one  doctor  at  the  Brompton  Hospital  as  "gold  dust"  and, 
says  General  Practitioner,  specialists  "have  pleaded  with 
GPs  not  to  prescribe  it  for  haemophilus  as  it  is  the  only  oral 
drug  that  keeps  our  patients  alive" . 

Mr  Mullen  is  correct  in  his  view  that  Government 
proposals  attach  great  importance  to  the  financial  savings 
to  be  made  through  a  better  use  of  the  pharmacist's 
expertise.  Pharmacists  have  shown  that  they  can  handle 
potent  medicines  properly  if  given  the  chance  and  the 
training,  but  that  must  come  first. 

Mr  Mullen  may  well  be  testing  the  waters,  and  may 
attract  criticism  from  the  medical  profession.  But,  if  you 
stick  your  head  up,  you  can  expect  to  get  shot  at. 
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Pharmacist  admits 
£20,000  fraud 


Highland  pharmacist  George 
Burness  has  admitted  obtaining 
£20,000  from  the  National 
Health  Service  in  a  prescription 
fraud. 

At  Dingwall  Sheriff  Court  on 
November  11  he  admitted 
obtaining  £20 , 000  by  fraud  over  a 
12-month  period  up  to  March  31 
this  year.  Mr  Burness  owns  a 
pharmacy  in  Dingwall  High  Street. 

Fiscal  Mr  Steele  Carnegie  told 
the  court  that  the  fraud  was 
uncovered  when  the  prescription 
pricing  division  in  Aberdeen 


Advice  on  CPs'  involvement  with 
drug  companies  postmarketing 
surveillance  studies  comes  in  the 
latest  Drug  &  Therapeutics 
Bulletin. 

Some  industry-sponsored 
studies  are  little  more  than 
concealed  marketing,  it  says, 
"encouraging  doctors  to 
prescribe  the  drug  under  study 
which  patients  may  continue  to 
take  for  many  years . " 

It  says  that  some  of  these 
studies  have  been  criticised 
because  often  they  do  not  identify 
serious  reactions  unless  they  are 
very  common  —  for  instance  a 
study  on  captopril,  involving  some 
7,000  patients,  failed  to  identify  a 
risk  of  kidney  damage. 

GPs  are  often  rewarded  for 
the  work  done  and  the  Bulletin 


became  suspicious  and  launched 
an  inquiry.  He  said  that  Mr 
Bumess  had  altered  the  quantities 
prescribed  on  some  prescriptions 
and  had  added  drugs  to  others. 

After  a  police  investigation, 
Mr  Burness  had  confessed  to  the 
fraud.  He  had  also  fully  co- 
operated in  their  investigations, 
Mr  Carnegie  said. 

Mr  Bill  Taylor  QC,  defending, 
said  he  would  be  making  a  plea  to 
the  court  that  the  consideration  in 
the  case  should  be  to  safeguard 
the  public  purse  and  ensure 


recommended  that,  initially,  they 
should  be  shown  the  recent 
guidelines  on  industry  sponsored 
studies  drawn  up  by  the  British 
Medical  Association,  the 
Committee  on  Safety  of 
Medicines  and  other  bodies. 

The  Bulletin  posed  four 
questions  for  doctors  to  consider, 
including:  "Is  the  potential  clinical 
benefit  to  the  patient  the  only 
reason  why  I  shall  prescribe  this 
drug?"  and  "Do  the  forms  and 
questionnaires  used  in  this  study 
address  questions  of  medical  and 
scientific  importance?" 

The  Bulletin  says  that  doctors 
should  be  particularly  suspicious 
when  offered  excessive  financial 
rewards  "that  are  clearly 
inducements  to  participate" . 

It  adds  that  the  Yellow  Card 


repayment  to  the  Department  of 
Health.  He  reserved  further 
comment  until  a  future  hearing. 
Sheriff  Fraser  deferred  sentence 
until  December  2  for  a  social 
background  report  on  Mr 
Burness. 

Mr  Burness,  a  former  local 
councillor  and  past  finance 
committee  chairman  of  the 
Highland  Regional  Council,  also 
unsuccessfully  campaigned  as 
SDP  candidate  for  Banff  and 
Buchan  at  last  year's  general 
election. 


system  is  the  quickest  way  of 
identifying  uncommon  adverse 
reactions,  and  calls  for  a  more 
prominent  way  of  drawing 
preservers'  and  patients' 
attention  to  new  drugs,  than  the 
black  triangle  currently  used. 

The  sign  should  be  used  more 
prominently  in  promotional 
material  to  highlight  the  need  for 
adverse  reaction  reporting, 
concludes  the  Bulletin,  which  is 
published  by  the  Consumers' 
Association. 

□  Squibb  say  the  study  on 
captopril  referred  to  by  the 
Bulletin  was  not  conducted  in  the 
UK  and  renal  events  were 
investigated  in  detail  with  the 
conclusion  there  was  no  evidence 
that  the  drug  causes  renal 
damage. 


BP  gets  its 
aspirin  in  a 
twist 

The  British  Pharmacopoeia 
Commission  has  its  solubles, 
effervescents  and  dispersibles  in 
a  mess. 

Amendments  No  2  to  the 
British  Pharmacopoeia  1988, 
which  come  into  force  on  the  same 
day  as  the  new  BP  itself, 
December  1,  contains  one  major 
amendment.  The  title  of  the  new 
monograph  for  "soluble  aspirin 
tablets"  has  been  changed  to 
"effervescent  soluble  aspirin 
tablets"  with  the  subsidiary  title 
"effervescent  aspirin  tablets" 
remaining.  An  instruction  is  given 
that  when  "soluble  aspirin 
tablets"  are  prescribed 
"dispersible  aspirin  tablets"  shall 
be  dispensed. 

The  Commission  says  that  the 
note  under  the  heading  "Aspirin 
Tablets ,  Dispersible ' '  on  pl68  of 
the  BNF  Nol6  (1988)  and  the 
second  footnote  on  p478  should 
therefore  be  disregarded. 

Smoking  risk 
to  babies 
confirmed 

A  further  study  has  confirmed  that  (j 

women  who  smoke  in  pregnancy  a 

give  birth  to  smaller  babies  who  n 
grow  more  slowly. 

The    study    followed  a 

representative  sample  of  children  i ' 

in  South  Wales,  from  early  h 

pregnancy  to  five  years.  The  1 

effect  of  maternal  smoking  on  ;  i 

birth  weight  was  marked  and  was  j;: 

related  to  the  amount  smoked,  ); 

with  up  to  a  9  per  cent  deficit  in  I 

weight  in  babies  born  to  mothers  !ii 

who  smoked  heavily.  The  effect  \>\ 

declined  thereafter  but  appeared  \i 

to  persist  throughout  the  five  W 

years.  The  effect  on  height  was  ; 

less  but  also  persisted,  with  I 

children  of  non-smokers  tending  j" 

to  remain  taller  than  those  of  \i 
heavy  smokers. 

The  mothers'  diets  were  I 

related  to  smoking  and  this  may  f 

explain  part  of  the  association  < 

between  smoking  and  growth,  r 

says  the  Committee  on  the  1 
Medical  Aspects  of  Food  Policy's 
third  report  on  nutritional 

surveillance  (HMSO  £2.80),  in  i 
which  the  study  is  published. 

Mothers  who  smoked  ate  fruit  t 
much  less  frequently  than 
mothers  who  did  not  smoke. 
Mothers  who  smoked  also  drank 

more,  in  particular  tea,  and  took  > 
more  sugar  in  drinks. 


PMS  studies  and  doctors 


916 


CHEMIST  &  DRUGGIST  26  NOVEMBER  1988 


'OTC  antibiotics  could 
relieve  NHS  pressure' 
says  Mullen 


Pressure  on  the  NHS  could  be 
substantially  reduced  if  simple 
antibiotics  could  be  sold  as 
Pharmacy  only  medicines,  says 
Pharmaceutical  General  Council 
chairman  Ian  Mullen. 

Mr  Mullen  told  the  Society's 
Moray  and  Banff  Branch  on 
Tuesday  that  he  saw  no  reason 
why  such  drugs  should  be 
prescription  only. 

Mr  Mullen  was  considering 
the  extended  role .  "If  fit,  healthy 
people  can  be  encouraged  to  stay 
that  way,  then  savings  in  health 
care  provision  will  be  very 
substantial  indeed, "  he  said.  "In 
addition,  if  the  public  can  be  given 
good  advice  on  self-medication  for 
minor  ailments  and  pharmacists 
given  effective  drugs  to  sell  OTC , 
the  pressure  on  the  NHS  will  be 


substantially  reduced."  He 
added;  "I  see  no  valid  reason  why 
some  of  the  simpler  antibiotics 
cannot  be  made  available  for 
Pharmacy  only  sale.  We  should  be 
able  to  supply  antibiotic  ointments 
for  treatment  of  routine  skin 
infections  and  also,  for  example, 
chloramphenicol  ointment  and 
drops  for  the  eyes. ' '  He  said  that 
pharmacists  should  also  be  able  to 
treat  simple  infections  of  the 
upper  respiratory  tract,  rather 
than  being  put  in  a  position  of 
selling  what  are  effectively  boiled 
sweets  to  patients  complaining  of 
sore  throats". 

Mr  Mullen  accepted  there  was 
a  small  risk  of  resistance.  "But  I 
submit  that  this  would  be 
outweighed  by  benefits  in  terms  of 
saving  GPs'  time." 


Aluminium 
baby  milk 
scare:  few 
calls 

Baby  milk  manufacturers  report  a 
few,  rather  than  maiy,  calls 
following  the  aluminium  scare  tale 
in  this  week's  Sunday  Times. 

The  paper  suggested  that 
"thousands"  of  bottle  fed  babies 
are  being  put  at  risk  of  long-term 
brain  and  bone  damage  from 
aluminium  contained  in  their  milk 
powders. 

It  reported  that  surveys  have 
shown  that  the  powders  are 
"commonly  contaminated  with 
aluminium  and  deliver  at  least  100 
times  more  than  breast  milk." 
The  Sunday  Times  goes  on  to  say 


that  the  findings  reinforce  the 
"breast  is  best"  advice.  Highly 
processed  feeds  like  soya  milks 
are  singled  out  as  having  been 
shown  to  contain  high  levels  of 
aluminium.  "Straightforward 
powders,  like  SMA  Gold  Cap  and 
White  Cap  were  among  the  best , " 
it  says. 

In  reply,  the  Infant  and 
Dietetic  Foods  Association  says 
that  it  is  concerned  the  article  will 
alarm  mothers  unnecessarily. 
"There  is  no  evidence  to  show 
that  normal,  healthy  babies  are  at 
risk  from  levels  of  aluminium  in 
infant  milks.  We  know  that  babies 
with  renal  failure  have  difficulties 
in  excreting  but  they  are  more  at 
risk  from  their  illness  than  from 
the  aluminium." 

The  industry,  says  the  IDFA, 
does  not  use  any  aluminium  salts 
or  vessels,  but  it  looks  forward  to 
the  results  of  a  recent 
Government  survey  on  infant 
milks,  and  would  welcome 
guidance  on  what  are  considered 
safe  levels. 


Accidental  death  verdict 
stands  in  Benylin 
baby  case 


A  coroner  has  failed  in  a  High 
Court  attempt  to  have  his  own 
verdict  of  accidental  death  on  a 
nine-week-old  baby  quashed  and 
the  inquest  reopened. 

The  court  heard  that  West 
Suffolk  coroner  Mr  Humphrey 
Walrond  returned  the  verdict  after 
hearing  evidence  that  the  baby 
boy  had  died  after  his  mother  gave 
him  about  one  fifth  of  a  teaspoon  of 
Benylin  expectorant. 

Counsel  for  the  coroner,  Mr 
Anthony  Nicholson,  claimed  the 
verdict  had  been  put  in  doubt  by 
new  medical  evidence  which 
suggested  that  infant  David 
Webster  had  in  fact  been  given  at 
least  28  millilitres  of  the  drug  — 
several  times  the  adult  dose.  Mr 
Nicholson  asked  the  court  for  an 
order  re-opening  the  inquest,  held 
at  Bury  St  Edmunds  on  February 
10,  adding  that  the  accidental 
death  verdict  could  be  replaced  by 
an  open,  a  lack  of  care,  or  even  an 
unlawful  killing  verdict. 

Mr  Nicholson  told  the  court 
that  the  inquest  had  heard 
evidence  from  Dr  Tad  Biedrzyiki, 
which  supported  the  claims  of  the 
mother,  Mrs  Jacqueline  Russell, 
that  her  son  had  died  on 
November  1,  1987  from  the 
"tiny"  dose  of  Benylin 
expectorant.  He  said  the  Benylin 
bottle  listed  recommended  doses 
for  adults  and  children  aged  one  to 
five  but  gave  no  warning  that  the 
medicine  was  unsuitable  for 
babies. 

The  court  heard  that  Mrs 
Russell  had  told  the  inquest  that 
she  had  confused  the  Benylin  she 
was  taking  with  a  bottle  of  Calpol 
prescribed  for  her  son.  But  Mrs 
Russell  later  told  police  she  "may 
have"  given  her  baby  Benylin  on 
more  than  one  occasion  before  his 
death  and  that  she  "may  have" 
dipped  his  dummy  in  it. 

Mr  Nicholson  told  the  court 
that  Press  coverage  of  the  inquest 
had  prompted  Benylin 
manufacturers  Warner-Lambert 


Plain  English 
preferred 

Writing  labels  in  simple  English 
improves  patients'  understanding 
of  how  to  take  their  medicines,  a 
survey  has  confirmed.  . 

Over  300  patients  of  Greater 
London  GPs  were  asked  what 
they  understood  from  reading 
different  labels,  in  a  survey  carried 
out  by  Nick  Barber,  principal 


pharmacist,  Oldchurch  Hospital, 
Romford,  and  Theo  Raynor, 
Seacroft  Hospital,  Leeds.  The 
labels  were  those  that  could 
appear  on  a  steroid  cream, 
metronidazole  tablets,  an 
antilnstamine,  ampicillin  capsules, 
chloramphenicol  eye  drops  and  a 
mythical  antihypertensive  that 
causes  photosensitivity. 

Some  were  written  in  the 
traditional  way  and  others  were 
simplified  with  advice  from  the 
Plain  English  Campaign,  for 
example,  "Two  tablets  to  be 
taken. . . "  was  changed  to  '  'Take 


two  tablets..."  The  ease  with 
which  the  labels  were 
remembered  was  measured  by 
asking  patients  to  recall  details 
when  the  labels  had  been  taken 
away. 

There  were  8  per  cent  more 
correct  answers  and  14  per  cent 
fewer  incorrect  answers  when  the 
labels  were  written  in  plain 
English.  When  about  80  patients 
were  shown  both  the  old  and  the 
new  labels,  63  per  cent  said  they 
preferred  the  plain  English 
version. 

Dr  Barber  is  changing,  as  far 


to  instruct  Professor  H.A.Lee, 
Southampton  University,  to  make 
an  independent  inquiry.  The  court 
heard  that  Professor  Lee's 
report,  which  claimed  that  the 
earlier  medical  evidence  had  been 
"grossly  underestimated",  put 
the  accidental  death  verdict  in 
serious  doubt. 

The  report  was  sent  to  Dr 
Biedrzyiki  and  one  of  his 
colleagues  who  admitted  that 
earlier  estimates  of  the  dose  were 
underestimates,  but  disputed 
Professor  Lee's  methods  in 
arriving  at  his  conclusion.  Mr 
Nicholson  claimed  that  Mrs 
Russell's  statement  and  the 
conflicting  medical  evidence 
justified  reopening  the  case. 

Lord  Justice  Stewart-Smith 
did  not  find  it  necessary  to  hear 
counsel  for  Mrs  Russell  before 
rejecting  the  coroner's  application 
to  reopen  the  inquest.  He  told  the 
court  that  the  cause  of  death  found 
at  the  inquest,  respiratory 
depression  as  a  result  of  an 
overdose,  and  the  verdict  of 
accidental  death  must  stand. 

The  judge  agreed  that  Mrs 
Russell's  statement  to  the  police 
had  "differed  substantially"  from 
her  inquest  evidence,  but  said  that 
there  could  be  no  question  of  any 
fault  on  her  part. 

And  he  referred  to  a  police 
report  which  said  it  is  strongly 
believed  that  Mrs  Russell  "did  not 
intend  her  baby  any  harm  by 
giving  it  Benylin." 

The  judge  mentioned  a  report 
by  a  Guys  Hospital  expert,  who 
called  Professor  Lee's  methods 
"physiologically  naive  and 
pharmaceutical^  ludicrous".  He 
said:  "In  the  light  of  the  wholly 
inconclusive  medical  evidence  and 
the  police  reports  it  seems  there 
is  no  prospect  that  a  different 
verdict  would  be  reached  if 
another  inquest  were  held." 

Lord  Justice  Stuart-Smith 
rejected  the  coroner's  application 
and  Mr  Justice  Pill  agreed. 


as  possible,  the  labels  on 
medicines  dispensed  at  Oldchurch 
Hospital.  The  new  labelling 
recommendations  currently  being 
discussed  by  the  Department  of 
Health  are  similar  to  those  tested. 

Employment  Training  Scheme  workers 
may  be  entitled  to  free 
prescriptions,  depending  on  their 
financial  circumstances.  Edwina 
Currie,  Junior  Health  Minister, 
says  people  on  a  low  income  can 
claim  for  help  with  the  cost  of 
National  Health  Services  under 
the  scheme. 
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Aspirin  risks 


NEWS 


'Job  sharing'  an  active 
step  on  manpower 


Job  sharing  has  been  put  back  on 
the  pharmaceutical  agenda  by  Mrs 
Ann  Marsden,  the  first  woman  to 
chair  the  Welsh  Executive  of  the 
Royal  Pharmaceutical  Society. 

In  a  speech  to  the  Welsh 
Executive  dinner,  attended  by 
Welsh  Under  Secretary  Ian  Grist, 
Mrs  Marsden  noted  that  the 
proportion  of  women  in  the 
profession  was  still  increasing 
with  the  ratio  of  women  to  men  in 
schools  of  pharmacy  now  three  to 
two.  "Research  has  already 
shown  that  women  tend  to  reduce 
their  hours  when  they  marry  and 
start  to  have  families.  It  is  time  to 
take  active  steps  to  avert  the 


manpower  crisis  before  it 
happens". 

Mrs  Marsden  said  that  some 
way  had  to  be  found  to  encourage 
women  to  stay  on  in  full-time 
careers,  particularly  in  hospital. 

Job  snaring  —  two  women, 
one  post  —  was  one  way.  "This  is 
not  the  same  as  part-time  work  as 
both  women  would  have 
continuing  careers  which  they 
could  return  to  full-time  when 
their  domestic  commitments 
permit,"  she  said. 

Mrs  Marsden's  second  idea 
was  a  greater  provision  of  nursery 
facilities,  '  'which  would  also  be  of 
benefit  to  other  professions." 


The  Government  should  also 
consider  making  payment  for 
adequate  childcare  a  tax 
deductible  expense  like  other 
professional  facilities. 

In  a  wide-ranging  speech  on 
the  future  of  the  profession,  Mrs 
Marsden  told  Mr  Grist  that 
postgraduate  education  in  Wales 
was  the  "brand  leader"  in  the 
field,  with  a  free-standing 
committee  since  1976. 

She  added  that  payment  of 
expenses  was  a  fairly  good 
inducement  to  attend,  and  she 
was  pleased  to  see  a  pledge  in  the 
health  care  White  Paper  that  such 
expenses  would  be  increased. 


Cheshire  FPC  study  backs 
pharmacy's  new  role 


Kabi  growth 

centre 


Support  for  the  pharmacist's  role 
as  a  health  care  adviser  comes 
from  a  report  just  published  on  the 
planning,  co-ordination  and 
delivery  of  primary  health  care  at 
a  local  level. 

The  study,  from  Cheshire 
Family  Practitioner  Committee, 
was  commissioned  following  the 
Government's  consultative 
document  on  primary  health  care. 
It  was  carried  out  in  the  Halton 
District  Health  Authority,  and  its 
aims  were  to  test  the  quality  of 
primary  care  and  to  establish 
whether  value  for  money  is  being 
obtained. 

On  the  pharmacist's  role  in 
health  promotion  the  report 
recognises  the  fact  that 
pharmacists  have  many  more  daily 
contacts  with  patients  than  other 
health  professionals  and 
recommends  that:  "Much  greater 
use  be  made  of  this  enormous 
opportunity  for  health  promotion 
and  pharmacists  should  receive  a 
payment  for  this  service  as 
recommended  by  the  Nuffield 
Report." 

The  Halton  team  also  agreed 
with  the  suggestion  in  Nuffield  and 
in  the  Government  White  Paper 
that  private  consultation  areas 
should  be  provided  within 
pharmacies.  Financial 
consideration  should  be  made  in 
respect  of  this,  it  says. 

The  Halton  District  has  some 
22  pharmacies  on  the  FPC  list 
dispensing  a  monthly  average  of 
3,500  prescriptions.  The  study 
team  noted  that  above  a  certain 
number  of  prescriptions  (not 
specified)  "the  service  seems  to 
lose  the  personal  touch  and  the 
ability  to  do  more  than  dispense, 


label  and  check  is  lost."  They 
recommended  a  "second 
pharmacist  allowance"  payable 
when  more  than  a  certain  number 
of  prescriptions  is  handled. 

The  report  looks  at 
communication  and  collaboration 
between  health  professionals,  and 
pharmacists  were  interviewed 
about  problems  with 
prescriptions.  This  led  to  the 
recommendations  that:  "all 
prescriptions  should  be 
mechanically  written  as  far  as 
practicable,  and  a  trial  should  be 
instituted  to  redesign  the  forms  to 
aid  fast  and  accurate  dispensing 
and  better  compliance ' ' . 

Monitoring  endorsements 

The  report  also  recommended 
that  the  endorsements 
"practitioner  contacted"  and 
"practitioner  not  contacted" 
should  be  monitored  by  the 
Prescription  Pricing  Authority 
with  a  view  to  encouraging  Family 
Practitioner  Committees  to 
review  practices  with  a  high 
prescription- writing  error  rate. 

Halton  District  includes  the 
Hallwood  Health  Centre  where  a 
research  pharmacist  has  been 
involved  in  the  implementation  of 
a  practice  formulary,  estimated  to 
produce  savings  of  some 
£280,000  next  year.  "Practice 
formularies  supported  by  suitably 
qualified  research  pharmacists 
should  be  introduced  across  the 
country, ' '  says  the  report.  And  it 
calls  for  pharmacists  and 
dispensing  doctors  to  be  allowed 
to  sell  prepayment  certificates  and 
that  payment  should  be  made  for 
providing  this  service. 


Kabivitrum  are  to  set  up  an 
international  growth  research 
centre  at  the  Middlesex  Hospital 
and  at  the  Institute  of  Child 
Health,  Great  Ormond  Street. 

The  aim  of  the  new  centres, 
financed  for  five  years  by  Kabi,  is 
to  research  into  human  growth 
and  to  act  as  a  focal  point  for 
world-wide  data  on  this  subject. 

The  staff  of  11  will  be  directed 
by  Dr  Peter  Hindmarsh,  lecturer 
in  paediatrics,  who  has  specialised 
in  growth  research  and  treatment 
for  five  years.  Professor  Michael 
Preece  and  Dr  Charles  Brook  will 
act  as  consultants  at  the  centre. 

Kabivitrum  are  to  launch  in 
December  the  biosynthetic 
growth  hormone  Genotropin 
which  is  identical  to  natural  growth 
hormone  and  will  replace 
Somatonorm. 


quantified 

One  in  every  quarter  of  a  million 
aspirins  taken  is  associated  with 
gastric  bleeding  and  one  in  2.5 
million  leads  to  death. 

That  is  the  conclusion  of 
researchers  from  University 
Hospital,  Nottingham,  who 
carried  out  a  retrospective  study 
on  327  patients  admitted  to 
hospital  with  gastric  and  duodenal 
ulcers  as  reported  in  the  British 
Medical  Journal. 

While  the  overall  incidence  of 
complications  of  peptic  ulcer  is 
declining  in  the  UK ,  measured  by 
rate  of  perforation  among  elderly 
women  it  has  increased 
considerably,  the  report  says. 

Other  studies  have  suggested 
a  strong  association  between  non- 
aspirin,  non-steroidal  anti- 
inflammatories (NSAIDs)  and 
bleeding  but  data  for  aspirin  is 
more  difficult  to  interpret  because 
it  is  usually  obtained  without 
prescription.  In  this  study,  over 
80  per  cent  of  patients  had  aspirin 
without  prescription. 

The  results  showed  that  just 
under  a  third  to  just  over  half  of 
patients  with  bleeding  ulcers  had 
taken  aspirin  or  other  NSAIDs  in 
the  previous  week,  and  those 
over  60  were  particularly  likely  to 
have  taken  non-aspirin  NSAIDs. 

The  researchers  could  not  tell 
whether  aspirin  (or  other 
NSAIDs)  caused  existing  ulcers  to 
bleed  or  whether  they  caused 
acute  mucosal  injury  which  bled. 

About  35  per  cent  of 
admissions  for  bleeding  peptic 
ulcers  in  patients  over  60  years 
are  due  to  aspirin  and  other 
NSAIDs  with  the  latter  being 
responsible  for  the  greater 
proportion. 

In  elderly  people  admitted  to 
hospital  with  bleeding  from  an 
ulcer,  there  is  at  least  a  70  per 
cent  chance  that  aspirin  or  another 
NSAID  caused  the  bleeding. 


Ms  Susan  Forsyth ,  final  year  student  at  the  School  of  Pharmacy,  Robert 
Gordon 's  Institute  of  Technology,  Aberdeen,  being  presented  with  this 
year's  Merrell  prize  of  a  copy  of  Martindale .  Mr  Dick  Bissett  ofMerrell 
Dow  Pharmaceuticals  presents  the  prize  while  Professor  R.M.E. 
Richards,  head  of  the  School  of  Pharmacy  officiates 
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Trial  for  two 
for  alleged 
illegal  sales 

A  pharmacist  and  a  company 
director  of  a  pharmacy  accused  of 
unlawfully  selling  drugs  were 
committed  on  bail  for  trial  at  Wood 
Green  Crown  Court,  from 
Haringey  Magistrates'  Court. 

Pharmacist  Paul  Cohen,  of 
Paul  Edwards  Chemists,  194-196 
Finchley  Road,  Golders  Green,  is 
charged  with  unlawfully  selling 
Benylin  and  Codis  tablets  on 
December  4  last  year. 

Company  director  Edward 
Goldberg  is  charged  with  selling 
the  Benylin  and  Codis  tablets 
while  being  a  director,  and 
consenting  to  the  unlawful  sale. 

The  company  is  also  charged 
with  the  illegal  sale  of  drugs. 

£2m  drugs 
message 

"Shooting  up  once  can  screw  you 
up.  Forever."  That  is  the 
message  of  the  new  £2m  anti- 
drugs and  AIDS  campaign, 
launched  by  Junior  Health 
Minister  Edwina  Currie. 

The  campaign  features  TV 
commercials  with  the  "shooting 
up"  tagline,  backed  by  posters 
including  one  showing  a  needle 
piercing  the  arms  of  four  people  — 
"Sharing  your  mate's  works 
means  sharing  with  everyone  he's 
ever  shared  with". 


PI  adverts 

Now  that  the  parallel  import 
market  has  become  established 
and  regularised  through  the  DHSS 
licensing  process  and  the 
deduction  of  discounts  from  NHS 
prescriptions,  C&D  will  no  longer 
ask  advertisers  to  publish  licence 
numbers  alongside  advertised 
products. 

However,  we  will  require 
advertisers  to  confirm  the 
existence  of  their  PL(PI)s  before 
advertisements  are  published. 
And  C&D  will  continue  to  update 
the  list  of  PL(PI)s  issued  by  the 
Department  of  Health  as  they  are 
published  in  the  London  Gazette. 
The  list  is  now  published  annually 
in  the  "C&D  Reference  Book' ' . 

While  C&D  takes  every 
precaution  to  ensure  the  validity  of 
the  information  published 
pharmacists  are  advised  that  it 
remains  their  responsibility  to 
satisfy  themselves  that  dispensed 
medicines  are  properly  licensed. 


TOPICAL  REFUECTIO 


Poem  from  a 
friend... 


The  poem  below  is  good  for 
a  laugh,  particularly  if 
you've  had  a  bad  day.  But  to 
be  honest,  I've  never  felt 
like  that  in  my  career,  since 
I  genuinely  enjoy  my  work 
and  the  contact  with  people 
who  use  my  pharmacy. 
Except  once,   when  a 
distressed  lady  told  me  I'd 
made  a  mistake  and  it  killed 
her  husband!  It  stopped  me 
in  my  tracks  I  can  tell  you.  It 
wasn't  true,  but  never- 
theless, I  knew  the  meaning  of  Hell  until 
I  was  able  to  sort  out  what  had  really 
happened.  Not  nice.  A  grim  taste  of  what 
could  happen  to  any  member  of  a 
profession  which  accepts  responsibility. 
"A  man  stood  at  the  Golden  Gate, 
His  head  was  bent  and  low, 
He  meekly  asked  the  man  of  fate 
which  way  he  had  to  go. 
"What  have  you  done, ' '  St  Peter 
said,  "to  gain  admittance  here?" 
"I've  kept  a  chemist  shop  on  Earth 
for  many  and  many  a  year. 
St  Peter  opened  wide  the  gate 
and  beamed  on  him  as  well 
"Come  right  inside  and  choose 
your  harp.  You've  had  enough  of  Hell! ' ' 
The  services  we  give  —  indeed  we  are 
encouraged  to  enlarge  on  —  seem  to  be 
not  directly  quantifiable,  other  than  under 
something  like  a  practice  allowance  largely 
unrelated  to  number  of  scripts  we  do  in  a 
given  period.  Alan  Smith,  who  has  a 
profound  grasp  of  the  state  of  pharmacy, 
shows  himself  vitally  concerned  we 
understand  our  situation.  In  examining  the 
way  we  are  paid,  and  possible  variations, 
he  gives  us  fair  warning  we  need  to  know 
what  we  are  doing,  and  what  results  we 
can  bargain  for  in  a  situation  which, 
currently  based  on  a  developed  contract, 
could    be    disastrous    if  changed 
fundamentally.  The  charming  idea  of 


working  for  a  pure  profit  on 
the  cost  of  the  products  we 
supply  is  the  envy,  believe  it 
or  not,  of  few  who  actually 
work  under  such  schemes. 

Our  EEC  colleagues, 
particularly  the  Germans 
because  of  the  inflated  cost 
of  drugs  there,  are 
desperately  concerned 
since,  in  1992,  there  is 
almost  certain  to  be  a  vast 
levelling  down  of  costs  and 
therefore  income.  I  always 
thought  PSNC  had  been 
sound  to  base  our  contract 
mainly  on  a  payment  for 
service,  with  the  cost  of 
drugs  being  covered,  but 
not  critical  to  our  incomes  which  are 
service  based.  But  the  one  essential  to  all 
our  negotiation  is  a  deep  belief  in  the  value 
to  the  community  of  what  we  do.  A  belief 
in  our  worth.... 

Giving  the  needle 

After  last  week's  piece  on  getting  the 
needle,  I've  got  to  comment  on  the  good 
news.  Disposable  needles  are  to  be 
allowed  on  the  Tariff  from  December  1 .  It 
makes  sense  and  should  bring  many 
benefits  to  patients  who  use  standard 
syringes.  I  can't  understand  why  the 
penny  didn't  drop  earlier. 


FPC/AHA? 


Merged  to  become  FAPHAS?  Family 
area  practitioner  health  authorities?  Laugh 
we  may  (and  I  hope  you  do),  but  it  would 
make  sense  to  have  tight  committees 
responsible  for  the  provision  of  medical 
and  pharmaceutical,  and  dental  and  optical 
services,  possibly  managed  as  a  whole? 

But  with  the  Government  currently 
advertising  for  lay  members  for  FPCs,  and 
getting  some  quite  interested  response, 
either  a  merger  would  produce 
magnificently  unwieldy  committees,  or 
there  will  be  a  big  shake-out . . . 
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Exploring  HIV 
lime  bomb' 

Social  problems  such  as  the  HIV 
time  bomb  which  was  superficially 
explored  in  C&D  November  12, 
p828,  are  seldom  solved  by  totally 
rational  approaches.  The  solutions 
are  inevitably  compromises  of 
logic,  emotion  and  morality. 

As  a  profession  we  recognised 
this  dilemma  when  oral 
contraceptives  became  available 
on  prescription.  The  problem  is 
much  more  complex  when  it 
comes  to  supplying  equipment  for 
use  in  an  act,  which  is  not  only 
illegal,  but  probably  immoral  as 
well.  The  issue  is  further 
complicated  by  commercial 
considerations  such  as  the 
perception  of  the  drug  addicts  by 
customers  and  staff  who  would 
use  the  pharmacy. 

Attempts  to  reduce  risk  of 
HIV  infection  via  shared  syringes, 
in  Scotland,  have  taken  various 
forms  over  recent  years,  including 
sale,  free  supply  and  retrieval.  In 
England  and  Wales  such  supplies 
were  not  illegal  but  this  was  not 
the  case  in  Scotland  where 
pharmacists  knowingly  supplying 
equipment  for  use  in  drug  abuse 
laid  themselves  open  to 
prosecution.  It  was  against  this 
background  that  Scottish  Home 
and  Health  Department  invited 
the  Scottish  Department  of  the 
Royal  Pharmaceutical  Society, 
early  in  1988,  to  take  part  in 
exploratory  talks  on  syringe 
distribution.  The  Society  was 
represented  by  the  present 
chairman,  Mr  Kenneth  Gray,  our 
former  secretary,  Dr  James 
Chilton  and  myself.  I  would  hate 
anyone  to  think  that  such  a  team 
would  not  question  all  aspects  of 
safety,  insurance,  mechanics  and 
legality. 

On  the  subject  of  safety,  as  Mr 
Ian  Mullen,  chairman  of  the 
Pharmaceutical  General  Council 
knows,  the  Department  was 
pressed,  and  agreed,  to 
commission  a  package  which  could 
be  used  both  for  supply  of 
syringes,  and  as  a  non-removable 
container  for  used  material.  I 
understand  that  a  prototype  is 
now  available  and  it  will  be 
considered  by  the  Science 
Committee  of  Council  before 
being  approved.  The  costs  of  the 
containers  and  of  the  provision  of 
sharps  boxes  to  accept  them,  will 
be  the  responsibility  of  the 
Department  via  the  Health 
Boards. 

The  nightmare  of  needle-stick 
injury  already  exists  —  discarded 
contaminated  "works"  are  found 
in  gutters,  under  hedges  and  in 
the  hands  of  playing  children. 

Prior  to  the  meeting,  I  sought 
advice  of  Mr  Tim  Astill  in  his 
capacity  as  director  of  one  of  the 


largest  pharmacy  insurers.  He 
said  he  could  not  see  any  reason 
why  anyone  insured  with  the 
company  would  not  be  covered 
and  that  the  risk  did  not,  in  his 
view,  require  separate  cover 
providing  that  normal  care  is 
taken. 

The  Lord  Advocate,  in 
determining  the  conditions  for  the 
waiving  of  liability  to  prosecution, 
was  quite  specific.  Supply  is  to  be 
of  2ml  syringes  with  wide  bore 
needles  in  packs  of  five.  As  yet, 
such  a  pack  is  not  available, 
consequently  "legal"  distribution 
system  is  not  possible  in  Scotland 
at  present. 

As  to  the  procedures  which 
will  be  followed,  no  proposals  have 
yet  been  put  forward.  It  has  never 
been  suggested  that  exchange  or 
supply  would  be  a  contractual 
matter  and  only  voluntary 
participation  is  envisaged. 

The  SHHD  keep  shifting  the 
goal  posts  in  their  attempts  to 
control  HIV  spread.  Shortly  after 
the  publication  of  Circular  GEN 
19,  it  announced  that  medical 
practitioners  would  be 
encouraged  to  supply  free 
syringes  and,  as  Mr  Mullen  is  well 
aware,  the  two  largest  Health 
Boards  —  Greater  Glasgow  and 
Lothian  —  are  expected  to 
recommend  free  supply  through 
pharmacies  in  addition  to  other 
means  of  supply  and  collection. 
Had  any  contractual  involvement 
been  suggested  at  any  time  by  the 
Department,  the  Scottish 
Executive  would  have  insisted  the 
PGC  (Scotland)  be  involved  in  the 
discussions.  Mr  Mullen  appears  to 
have  missed  the  point  that  all  the 
discussions  and  the  circular  itself 
are  based  on  Society  policy. 

The  Amsterdam  alternative 
seems  initially  to  have  worked 
well  and  this  model  was  suggested 
by  us  as  a  suitable  method,  but  it 
appears  the  police  opposed  it  on 
security  grounds. 

Mr  Mullen  ignores  what  is 
already  happening.  There  are 
active  exchange  schemes  in 
places  like  Liverpool,  Bradford 
and  Sheffield.  There  are 
pharmacies  throughout  the  UK 
selling  syringes.  There  is  an 
awareness  among  IV  abusers  that 
sharing  kills. 

If  there  has  to  be  supply  of 
equipment,  is  it  not  better  that  it  is 
done  by  means  of  the  safest 
system  possible  operated  by 
people  who  feel  that  they  want  to 
take  part?  We  estimated  that 
fewer  than  50  pharmacies  would 
adequately  cope  with  the  likely 
demand  in  Scotland.  Preliminary 
surveys  indicate  that  in  the  three 
main  centres,  Edinburgh,  Dundee 
and  Glasgow,  there  are  already 
more  than  that  number  of 
pharmacies  who  have  indicated  an 
■  interest. 


Ian  Caldwell 

Scottish  Executive,  RPSGB 


No  advantage  | 

In  the  November  12  of  Chemist  & 
Druggist  you  printed  an  article 
under  Counterpoints,  on  p840, 
which  indicated  that  the  current 
Vantage  offer  on  Duracell 
batteries  had  come  about  because 
of  their  "close  association  with 
the  major  distributor  of  Duracell  to 
the  chemist  sector."  As  this 
comment  obviously  refers  to 
ourselves  I  would  ask  that  you 
allow  me  to  place  all  the  relevant 
facts  before  your  readers. 

The  Vantage  promotion  for 
November  also  offers  pharmacists 
a  20  pc  discount  off  trade  price  and 
a  £10  Victoria  Wine  voucher  on  an 
order  for  any  12  cases. 

A  promotion  offering  similar 
incentives  still  is  available  to 
Unichem  should  they  choose  to 
take  up  such  an  offer.  Indeed  we 
would  welcome  such  an 
opportunity,  as  although  we  are 
now  an  AAH  owned  subsidiary, 
we  are  independent  of  their 
influence  in  the  manner  in  which 
we  act  on  behalf  of  those  principals 
for  whom  we  are  contracted, 
including  of  course  Duracell. 

There  will  be  no  advantageous 
terms  or  conditions  available  to 
Vantage  which  are  not  also 
available  to  Unichem  on  Duracell 
or  any  other  product/  brand  we 
distribute. 


David  W.  Goss 

Managing  director,  DAP 


FORM  FP10 

It  was  not  until  I  read  Mr  Martin 
Bennett's  letter  in  last  week's 
edition  (p880)  that  I  realised  that 
your  report  of  our  October  Board 
Meeting  had  been  edited.  As  a 
consequence,  the  report  gave  a 
misleading  impression  of  the 
decision  taken  by  the  NPA  Board 
over  the  Society  of  Family 
Practitioner  Committee's 
proposals  for  a  redesigned  form 
FP10.  For  the  record,  may  I  make 
it  clear  that  the  NPA  Board  was 
very  much  in  favour  of  the 
Society's  proposals.  During  the 
discussion  it  was  suggested  that 
the  form  might  be  made  longer 
but,  as  indicated  in  your  report, 
the  suggestion  was  not  adopted. 

As  Mr  Bennett  says,  it  ought 
to  be  possible  to  devise  a  form 
which  encourages  precribers  to 
give  all  the  necessary  information 
and,  in  the  opinion  of  the  NPA 
Board,  this  is  achieved  by  the 
Society's  proposal  which  is  for  a 
form  with  columns  for  drug  name, 
form,  strength  and  dose. 


T.P.  Astill 

Director,  National  Pharmaceutical 
Association 
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SPMY 


■FAST  &  LASTING  RELIEF 
IFOR  MUSCULAR  OR 
RHEUMATIC  ACHES 
AND  PAINS 


GUESS  WHO'S  ALWAYS 
BEEN  OZONE-FRIENDLY 
(and  now  making  it  more  of  a  feature) 

Radian- B  Spray  has  never  used  the  CFC  (Chlorofluorocarbon) 
propellants  which  damage  the  earth's  protective  ozone  layer 

■  From  November  to  late  December  a  new,  heavyweight 
national  press  and  PR  campaign  will  be  selling  the 
'ozone-friendly'  story  -  and  more  Radian-B. 

■  All  Radian-B  Sprays  will  be  labelled  'ozone-friendly,' with 
new  point-of-sale  including  shelf-strips  to  support  our 
topical  message. 

■  Current  environmental  concern  makes  'ozone-friendly' 
one  more  reason  for  your  customers  to  choose 
Radian-B. 

PLUS 

■  Full  range  support  in  the  new  year  featuring  more  TV- 
building  on  the  proven  success  of  our  regional  summer 
burst  -  even  more  national  press,  POS  and  PR. 

Stock  up  now  -  before  Radian-B  support  radiates  sales  too  hot  to  handle 

Radian-B 

RADIATES  RELIEF 


MS  support 
for  Poland 

Donations  of  chemists  sundries 
are  being  sought  by  the  Multiple 
Sclerosis  Society  of  Fulham  for 
distribution  in  Poland. 

Michael  Luckie,  welfare 
training  and  education  officer  of 
the  MS  Society  is  making  his  fifth 
trip  to  Poznan  on  January  27, 
1989.  He  hopes  to  fill  a  Securior 
van,  on  loan  from  the  company, 
with  such  items  as  incontinence 
pads,  dressings  of  all  types, 
antiseptics,  soaps  and  toothpastes 
—  in  fact  anything  of  everyday  use 
to  people  in  trouble .  Syringes  and 
needles  are  difficult  to  obtain  in 
Poland,  but  Mr  Luckie 
appreciates  the  ethical  difficulty  in 
supplying  these. 

The  address  for  donations  is 
The  Multiple  Sclerosis  Society,  25 
Effie  Road,  Fulham,  London  SW6 
lEE.Tel:  01-736  6267. 

Scottish  area 
elections 

Pharmacists  in  Scotland  who  are 
continuously  employed  by 
chemist  contractors  will  be  eligible 
to  take  part  in  elections  for  Area 
Pharmaceutical  Committees, 
provided  their  names  are  included 
in  the  list  of  electors  prepared  by 
the  returning  officer. 

Employers  have  been  asked 
by  health  boards  to  furnish  the 
necessary  information  about  their 
own  employees  but  if  this  has  not 
been  sent,  pharmacist  employees 
should  send  the  following 
information  to'  the  returning 
officer,  Royal  Pharmaceutical 
Society  of  Great  Britain,  36  York 
Place,  Edinburgh,  EH1 3HU,  not 
later  than  January  13,  1989: 

(a)  Full  name  and  private  address, 

(b)  Employer's  name  and 
address,  (c)  Health  board  area  in 
which  employed. 

This  announcement  does  not 
apply  to  chemist  contractors. 
There  will  be  a  separate  election 
for  representatives  of  contractors 
and  the  particulars  for  compiling 
electoral  lists  are  available. 


David  Campbell,  general  manager  of  Shulton  (GB)  Ltd,  hands  over 
a  cheque  to  Bryan  Lewis  (left),  co-chairman  of  the  Sportsman 's  Aid 
Society.  The  cheque,  for  £13,000,  will  go  towards  the  Children's 
Heart  Unit  at  Hare  field  Hospital.  The  money  was  raised  by  a 
Squashathon. 


! 


MrPrinja,  ofPrinja  Chemist,  Erdington,  receiving  his  first  prize 
in  the  recent  Sudocrem  "Win  a  weekend  break ' '  draw.  Daksha 
Parkes,  a  Pharmax  Healthcare  representative,  presented  the  prize 


DEATH 


ling.  Mr  David  Ponting, 
commercial  director  of  Numark 
wholesaler  EH  Butler  &  Son  Ltd 
of  Leicester  died  in  a  car  crash  last 
Wednesday,  November  16.  Mr 
Ponting  had  been  with  the 
company  for  22  years  and,  during 
that  time  had  been  involved  in  all 


aspects  of  the  wholesale  business. 
Mr  Ponting  leaves  four  children. 

Mr  E  H  Butler,  chairman  and 
managing  director  says,  "Dave 
Ponting  had  two  great 
characteristics  —  hard  work  and 
loyalty  and  he  will  be  sorely 
missed". 


Back  from 
study  tour 

Dr  Norman  Morrow,  principal 
pharmacist,  Department  of  Health 
Northern  Ireland,  has  just 
returned  from  North  America  on 
a  Winston  Churchill  travelling 
fellowship  where  he  studied  the 
development  of  distance  learning. 
Dr  Morrow  was  one  of  100  chosen 
from  2,200  applicants  for  the 
award. 

He  says  the  tour  touched  on 
centres  of  excellence  in  continuing 
pharmaceutical  education".  The 
key  issues  addressed  were 
distance  learning  initiatives. 

"Given  that  within  the  UK  we 
are  at  a  challenging  time  in  respect 
to  continuing  pharmaceutical 
education,  the  information  and 
experience  gained  on  the  tour  will 
be  of  considerable  value  to  the 
planned  development  of 
postgraduate  education  and 
training  of  pharmacists,"  Dr 
Morrow  concludes. 


APPOINTMENTS 


Reckitt  &  Colman  pic  announce  that 
David  Saltmarsh  has  been 
appointed  company  secretary,  on 
the  retirement  of  David  Clifford, 
as  from  June  1,  1989.  Malcolm 
Ward  will  take  over  the  post  of 
group  treasurer  from  David 
Saltmarsh  on  the  same  date. 

3M  m  Pic.  Nadia  Abbasi  has  been 
appointed  marketing  executive  for 
their  retail  decorative  products 
and  Peter  Leonard  will  now  be 
responsible  for  industrial 
packaging  systems. 

Thames  Genelink  Ltd  have  announced 
the  appointment  of  Gordon  Hay  as 
general  manager  of  their  Deeside 
medical  and  veterinary  diagnostics 
company. 

Duracell  Batteries  Ltd  have  appointed 
Mr  David  Young  as  director  and 
general  manager  of  Duracell  UK 
with  additional  responsibility  for 
operations  in  Denmark,  Norway, 
Finland  and  Sweden. 

Professor  Alan  Thompson  of  Heriot 
Watt  University,  has  been 
appointed  a  director  of  the 
Scottish  AIDS  Research  Appeal 
which  is  a  charitable  company  to 
promote  research  into  AIDS. 


922 
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MRS  LVANS 

BECOTIDE  NEBULISER  SOLUTION  - 

I  ML.  TO  BE  USED  IN  CONIUNCTION  WITH  THE 
NEBULISER  AS  DIRECTED. 
\  VENTOLIN  ROTACAPS  400  MCG.  - 
I  \  ONE  CAPSULE  TO  BE  USED  IN  THE 
S-J       ROTAHALER  FOUR  TIMES  DAILY. 

VENTOLIN  INHALER -TWO  PUFFS  TO 
BE  INHALED  FOUR  TIMES  A  DAY  - 
"NOT  EXCEEDING  EIGHT  PUFFS  IN  24  HOURS 
AMILORIDE  TABS  5  MC  - 
ONE  TO  BE  TAKEN  DAILY. 
FRUSEMIDE  TABS.  40  MG.  - 
ONE  TO  BE  TAKEN  IN  THE  MORNING. 
AMOXIL  CAPSULES  500  MC- 
ONE  TO  BE  TAKEN  8  HOURLY. 
MRS  JONES 
ZYLORIC  TABS  300  MG.  - 
ONE  TABLET  TO  BE  TAKEN  DAILY. 
CO-DYDRAMOL  TABS  - 

ONE  TABLET  TO  BE  TAKEN  THREE  TIMES  A  DAY. 
MR  H(  > 

PHENYTOIN  TABS  100  MG  - 

ONE  TABLET  TO  BE  TAKEN  TWICE  A  DAY. 
PHENOBARBITONE  TABS.  30  MG.  - 
ONE  TABLET  TO  BE  TAKEN  TWICE  A  DAY. 
MR  PATH 

BECONASE  NASAL  SPRAY  - 

TWO  METERED  DOSES  TO  BE  USED  TWICE  DAILY. 
OPTICROM  EYE  DROPS - 

ONE  DROP  TO  BE  INSTILLED  INTO  EACH  EYE  HOURLY. 
MRS  HOLMES-SMITH 
PREDNISILONE  E.C.  TABS  2.5  MC.  - 
ONE  TABLET  TO  Be  TAKEN  FOUR  TIMES  A  DAY. 
ASACOL  TABS.  - 

TWO  TABLETS  TO  BE  TAKEN  THREE  TIMES  A  DAY. 
MR  SPENCE 

METFORMIN  TABLETS  500  MG.  -  ONE  TO  BE  TAKEN  DAILY. 
BM  -  TEST  -  GLYCEMIE  -  1  -44  - 
I  USE  AS  DIRECTED. 
UNILETGP  LANCETS  K200- 
USE  IN  CONIUNCTION  WITH  AUTO  CLIX  AND  TEST  STRIPS. 
MRS  ENGLAND 

THYROXINE  TABLETS  100  MCG.  -  ONE  TO  BE  TAKEN  DAILY. 
THYROXINE  TABLETS  50  MCG.  -  ONE  TO  BE  TAKEN  DAILY. 
MISS  UR< )( >M1: 


11  's  a  scene  that's  repeated  dozens  of  times  everyday  In 
your  pharmacy. 

Mrs  |ones  comes  in  suffering  from  angina,  you 
offer  a  few  words  of  sympathy,  make  up  her  prescription 
c  ( lunselling  her  in  the  use  of  her  medication  and 
away  she  goes. 

But  what  about  when  she  returns  3  weeks  later? 
Will  you  remember  her  prescription, 
her  condition  and  any  other  important 
details?  Of  course  not,  since  she's  just 
one  of  hundreds  of  customers  you  deal 
with.  She  might  even  go  to  another  pharmacy 
Willi  LINK  2+  you  can  have  all  that 
information  at  your  fingertips.  Because 

LINK  2+  provides  you  with  complete 
s\  patient  medication  records  including 


You  may  remember 
the  faces  but  could 
you  remember  the 
prescriptions  too? 


TENORMIN  100  MG.  -  ONE  TO  BE  TAKEN  DAILY. 
MRS  JONES 
I  ADALAT  RETARD  20  MG. - 
V  /  ONE  TO  BE  TAKEN  AT  NIGHT  WITH  FOOD. 


MRS  R<  >DGERS 
I  MADOPAR  62.5  MG.  TABLETS -ONE  TABLET  TO 
BE  TAKEN  TWICE  DAILY  DISPERSED  IN  WATER. 
MR  M<  H  IRl- 

CAPTOPRIL  TABS  25  MC.  -  ONE  TO  BE  TAKEN  TWICE  DAILY 
FRUSEMIDE  TABS  20  MG.  - 
ONE  TO  BE  TAKEN  IN  THE  MORNING. 
AMILORIDE  TABS  5  MG.  ONE  TABLET  TO  BE  TAKEN  DAILY. 


any  drug  and  dosage  changes  along  with  a  whole 

nge  of  other  tasks  including  ordering, 
stock  usage  and  much,  much  more.  That 
means  you  can  save  on  time  and  effort  and 
give  your  patients  the  caring,  personal 
service  they  deserve,  while  encouraging 
them  to  come  back  to  you. 
Add  to  that,  the  1 .5%  additional  discount  you 
receive  on  everything  ordered  via  your  Link 
terminal  and  it's  obvious  that  Link  2  + 
is  a  very  profitable  investment  for  you. 
And  even  if  you  don't  want  to  make 

such  an  investment  at  the 
moment,  you  can  rent  the 
alternative  ACER  system 

which  gives  you  all  the 
'\      benefits  of  Link  2  + . 
\\     So  isn't  it  time  you 
>  \      had  Link  2  +  working 
I     for  you?  It's  the 
best  way  to  forget 
all  about  the  problems 
of  patient  medication 
records.  Just  phone  your 
local  AAH  Wholesaler 
now  for  more  details. 


LINK 


PHARMACY 
SYSTEMS 


t  Available  from  your  local 
tf)  AAH  GROUP  WHOLESALER 


eutralise  plaque  acid 
just  10  minutes 


Speed  is  of  the  essence  when  teeth  are  under 
attack  from  snacks  containing  acidogenic 
carbohydrates.  Plaque  pH  testing  with  various 
foods1 2  has  shown  that  this  potentially 
cariogenic  pH  level  can  be  maintained  in  the 
plaque  for  an  hour  or  more  before  the 
normal  salivary  response  can  restore  plaque 
pH  to  testing  levels. 


to  resting  levels  within  the  10  minute  chew 
period.4 

This  dramatic  reduction  in  the  period  teeth  are 
at  risk  from  acid  attack  shows  why  chewing 
Orbit  should  be  considered  a  valuable  adjunct 
in  maintaining  good  dental  health. 


Before  gum  During  gum 


After  gum 


7 

Snack 

I 

Q. 

CD 
13 

CJ  C 
CO  D 

Q. 

mal 

2  5 

Q. 

o3 

"c 

4 

3 

Time  0  mm  10  20  30  40  50  60 
pH  response  to  typical  snack  challenge  without  chewing  gum3 

Chewing  gum  increases  saliva  flow  by  at 
least  3  times  compared  to  resting  values.3 
Recent  dental  research  on  Orbit  sugar  free 
chewing  gum4  demonstrates  that  chewing  for 
10  minutes,  after  a  snack,  restores  plaque  pH 


TimeOmin  10  20  30  40  50  60 
pH  response  to  typical  snack  challenge  with  chewing  gum4 

The  WRIGLEY  Company  Ltd.  ^ 


Committed  to  dental  health 


ESTOVER   PLYMOUTH   DEVON   PL6  7PR 


References.  I  Imleld,  TN  .  Oral  Sci .  1983, 11  2  Jensen.  M  E  .  JADA,  1986, 113,  262-266  3  Hoerman.  K  C  .  Data  on  lile  4  Jensen,  M  E  ,  Data  on  hie 


COUNTER 


Torch 
relaunch 

Duracell's  Durabeam  range  of 
torches  is  being  relaunched  as 
Duracell  Lights. 

The  products  have  been 
improved  with  the  addition  of 
Krypton  bulbs  to  the  top  three 
torches  in  the  range,  delivering  up 
to  70  per  cent  more  bright ,  white 
light  than  ordinary  bulbs,  says  the 
company. 

The  Duracell  Krypton  work 
light  is  a  hand-held  or  free- 
standing lamp  with  a  strong  main 
beam  and  an  area  lantern  (£16.75) 
and  the  Duracell  Krypton  tough 
torch  is  shock  proof  and  water 
resistant  (£7.25).  The  Duracell 
Krypton  bright  light  (£5.55)  is 
aimed  at  drivers  while  the 
Duracell  pocket  light  (£3.85) 
rounds  off  the  range.  Duracell 
UK.  Tel:  0293  517527. 


Family  Health  dress  up 


Propax 

2So  #3605  Afcswtoeft)  UntBPC 


Props.) 

tOO{>  #374?  Absent 


Crinx  and  Propax  dressings  have 
been  added  to  the  Family  Health 
range  from  AAH  Pharmaceutical 
Group. 

Manufactured  by  Smith  & 
Nephew,  the  new  Propax 
products  are:  absorbent  cotton 
dressings  in  25g,  lOOg  and  500g 
sizes;  absorbent  hospital  quality 
dressings  in  lOOg  and  500g; 


absorbent  gauze  type  B  (light 
sterile)  in  lm,  3m,  5m  and  10m 
and  stretch  crepe  bandage, 
(individually  wrapped)  in  2.5cm; 
5cm,  7.5cm,  10cm  and  15cm  . 

Crinx  cotton  conforming 
bandage  type  A  comes  in  5cm, 
7.5cm,  10cm  and  15cm  lengths. 
Prices  are  available  from  Vestric 
Ltd.  Tel:  0928  717070. 


Unichem 
special 

Unichem 's  special  offers  for 
December  include  Revlon  Flex, 
Nice  &  Easy  and  L'Oreal's  Studio 
Line.  Also  offered  are  Elastoplast, 
Bisodol  and  Gillette  Gil  Plus. 

Special  prices  apply  to  all 
qualifying  orders  and  it  is  the  last 
chance  to  take  advantage  of  the 
Golden  Prospects  promotion,  say 
Unichem.  Tel:  01-391  2323. 

Free  on  Fern 

British  Tissues  are  offering  12  per 
cent  free  on  their  Fern  toilet  rolls 
in  the  4 -roll  and  9-roll  packs. 
These  packs  will  contain  224 
sheets  per  roll  compared  with  the 
standard  200.  British  Tissues  Ltd. 
Tel:  01-864  5411. 


PROFIT  WITH  NATURAL  BEAUTY 


NATURAL  BEAUTY  PRODUCTS  LTD  manufacture  and  own  the  complete  ranges  of 
REFORM  COSMETICS,  BODY  REFORM  and  NATURAL  BEAUTY  RECIPES  which  cover  all 
aspects  of  toiletries,  cosmetics  and  perfumes.  Specialist  products  are  available. 

BEAUTY  BASKETS  are  ideal  as  Christmas  gifts,  are  easily  made  up  from  our  recommended 
specifications  and  give  excellent  profit  margins. 

High  returns  available  on  all  products.  Generous  bonuses  available  on  bulk  purchase. 

Orders  available  ex  stock.  Contact  us  now  for  more  information.  An  environmentally  conscious 
company. 

Neither  ingredients  nor  Products  tested  on 
Animals. 

All  natural  products. 
R&D  facilities. 

Reference:  Department  DB001 
NATURAL  BEAUTY  PRODUCTS  LTD 

Western  Avenue 
Bridgend  Ind  Estate, 
Mid  Glam  CF31  3RT 
Telephone:  (0656)  766566 
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TV  Mates 

A  new  national  television 
campaign  for  Mates  condoms 
starts  next  week  with  two  films 
attacking  the  view  that  carrying 
condoms  makes  an  insulting 
judgment  on  one's  partner. 

The  campaign  will  run  up  to 
January  and  forms  part  of  a  £7.5 
million  educational  campaign 
planned  for  the  next  few  years. 

Mates  Healthcare  say  there 
has  been  a  recent  change  in 
behaviour  patterns:  34pc  of 
respondents  with  two  or  more 
partners  claim  to  have  used  a 
condom  on  the  last  occasion  they 
had  sex  in  April-June,  compared 
with  25pc  in  December.  Mates 
Healthcare  Ltd.  Tel:  0256840011. 


Adshel  burst 
for  Togs 

Until  Christmas,  Togs  nappies  are 
again  being  advertised  on  poster 
sites  throughout  the  country.  The 
"Look  No  Leaks"  campaign  will 
be  on  4-sheet  in  3,000  sites  and 
adshels  in  or  near  major  shopping 
precincts.  Swaddlers  Ltd.  Tel: 
091-4825566. 


COUNTERPOINTS 


Vantage  shaving  products 


Vantage  have  launched  a  range  of 
shaving  products. 

The  Vantage  pivot  twin  blade 
cartridge  has  a  built-in  lubricating 
strip  and  is  aimed  at  those  with 
sensitive  skin.  Sold  in  packs  of  five 
at  £1.09,  it  is  available  in  outers  of 
12  at  £7.44  trade. 

The  new  range  includes  a  fixed 
twin  blade  cartridge  and  this  also 
comes  in  packs  of  five  at  £0.89  and 


in  outers  of  12  (£6  trade). 

For  those  who  prefer  their 
blades  without  a  cartridge  there  is 
the  pivot  twin  blade.  This  is  also  in 
fives  (£0.85)  and  outers  of  12  at  £6 
to  the  trade. 

There  is  also  a  disposable 
razor.  The  Vantage  fixed  twin 
blade  disposable  razor  (£0.69,  5s), 
is  in  outers  of  12  (£4.52  trade). 
Vantage.  Tel:  0928  717070. 


WYETH  GENERICS 
PHARMACY  CROSSWORD  NO.  7 

The  solution  to  No  7  will  appear  alongside  No.  8  in  January,  1989 


Clues  Across 

I    Composes  with  cosmetics  [5,2] 

7  Smoothed  two  little  men  after  one  |6J 

8  All-round  rate  distribution  on  the  side  [7| 

9  Edges  in  trim  shape  (4) 

10  Trick  sure  is  mixed  up  |4| 

12  Stop)  Gin  explodes  sending  letters  (7] 

14  A  king  before  another  animal  settles  the  stomach  |7) 

16  Strange  end  around  eastern  paradise  (4) 

18  A  girl  going  both  ways  |4] 

20  Nothing  (o  see?  Sounds  like  why  the  good  man  gets  an 
auditory  vesiclel  |7| 

21  Eat  sloppily  with  km  to  deceive  |6) 

22  Stand  penniless  around  article  in  charge  of  the  devil  (7) 

Clues  Down 

1  Calling  Ma  a  liar  results  in  illness  (7J 

2  Points  after  eguipment  for  flying  |5| 

3  Crushed  ores  can  be  painful  |4) 

4  Blockhouse  contains  medicine  perhaps  |4.3) 

5  <&  19  Ties  up  vessel  around  both  tea  rooms  (5. 3.4) 

6  Little  weather  forecasters  |3,3) 

1 1  Beloved  in  bad  need  is  expensive  |8) 

12  French  fish  in  the  swim  are  toxic  (7) 

13  Get  nice  about  something  to  do  with  origin  (7) 

15  Haul  headless  Dan  around  in  a  folding  top  carnage  (6) 

17  Done  earlier  with  Japanese  currency  for  senior  (5) 

19  See  5  Down  |4) 

Submitted  by  R  D  Plant.  Wbllaton,  Notts 


Solution  to  Puzzle  No.  6 

Across:  /  Teaspoonfuls.  8  Unparalleled,  12  Amoeba,  13  Cherry,  15  Accidentally.  18 
Prescription  Down:  I  Penny.  2  Asia,  3  Nora,  4  Inclement,  5  Purlieu,  6  Used  car,  9 
Reproduce  10  Scrappy.  II  Reacted,  14  Blood.  16  Nail.  17  Acts 

Prizes  of  £5  will  be  awarded  to  the 
senders  of  the  first  5  correct  solutions 
drawn  on  10th  January  1989. 

Name  No.  7 

Address 


Get  the  right 
result  with 


Send  your  crossword 
to  \Xfyeth  Generics  If  it's 
selected  for  publication  here, 
we'll  send  you  £50  Puzzles  should 
be  no  larger  than  12x12  squares. 


WYETH 


GENERICS 


QUALITY  ASSURED 


*  trade  mark 


Wyeth  Generics,  Wyeth  Laboratories,  Huntercombe  Lane  South,  Taplow,  Maidenhead.  Berks  SL6  OPH 


Karvol  tells  a 
bedtime  tale 

Crookes  Healthcare  have  joined 
up  with  Ladybird  Books  and 
Pickwick  to  sponsor  and  co- 
produce  the  Karvol  bedtime  story 
pack  for  young  children. 

The  pack  consists  of  an 
illustrated  hardback  book  of  100 
bedtime  nursery  rhymes,  and  a 
specially  recorded  tape  to 
accompany  it.  The  blister  pack 
backing  card  and  inside  cover  of 
the  book  itself  both  incorporate 
helpful  and  soothing  "bedtime 
tips"  from  Karvol  with 
corresponding  illustrations,  for 
mothers  whose  children  have 
difficulty  sleeping. 

Worth  £4 . 99 ,  Crookes  plan  to 
make  these  bedtime  story  packs 
available  to  the  consumer  in  a 
number  of  ways,  including 
samplings  in  the  mother,  baby  and 
health  visitor  Press  and  possible 
on-pack  offers.  Crookes 
Healthcare  Ltd.  Tel:  0602507431. 


Rubinstein 
Mothers 

Helena  Rubinstein  are  to 
celebrate  the  arrival  of  any  baby 
born  on  Mother's  Day,  March  5, 
1989. 

Every  Mother's  Day  mother, 
applying  by  April  30,  1989  will 
receive  a  bottle  of  Mumm 
champagne  and  a  gift  of 
Performance  H20  Index  7 
moisturising  cream. 

Applications  must  include 
mother's  address,  details  of 
hospital  where  the  child  was  born 
and  the  time  of  the  birth,  and 
should  be  sent  to  the  company. 
Helena  Rubinstein.  Tel:  01-979 
7744. 


H&B  change 

From  December  1,  Pharmagen 
will  no  longer  be  distributing  the 
following  HtB  products:  Pranavite 
Slim;  Intrim  five  day  diet  and  diet 
dessert;  Superflex,  and  Bio 
Harmony.  They  will  be  supplied 
via  local  wholesalers.  HtB  (UK) 
Ltd.  Tel:  0532  487811. 


BRIEF 


Strenol  Products  announce  that 
throughout  the  Winter  Glymiel 
hand  care  is  to  be  supported  by 
quarter-page  advertisements  in 
Good  Housekeeping,  Woman 's 
Weekly,  Woman  &  Home,  My 
Weekly,  Annabel  and  People's 
Friend.  Strenol  Products  Ltd.  Tel: 
01-4556311. 
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J&J  Reach 
£lm  TV  push 
in '89 

Johnson  &  Johnson  say  they  will 
be  supporting  their  Reach  range  of 
toothbrushes  with  a  £lm 
television  advertising  campaign 
during  1989.  The  campaign  will 
continue  to  feature  the  "flip-top 
head"  cartoon  character.  In 
addition  J&J's  dental  floss  and 
Dentotape  will  be  supported  by 
their  first  ever  consumer 
advertising  campaign.  Johnson  & 
Johnson  Ltd.  Tel:  0628  822222. 

Fizzics 

Alka-Seltzer  are  to  further 
support  their  product  with  a 
£0.95m  spend  on  television. 

The  campaign  is  based  on  the 
"science  of  plink,  plink,  fizzics" 
and  will  run  from  late  November 
to  into  the  New  Year  on  ITV, 
Channel  4  and  TV-am.  Bayer 
Consumer.  Tel:  0635  3900. 


LRC's  Winter 

Giant  packs,  show  cards  and  shelf 
edgers  have  been  produced  by 
LRC  Products  to  support 
Galloway's,  Buttercup  Syrup, 
Wright's  Vaporizer  and  Liqufruta, 
during  the  Winter  months. 

POS  includes  a  3ft  giant 
Buttercup  pack  and  2ft  high 
combined  pack  and  showcard  for 
Wright's  Vaporizer  and  refill  kit. 
LRC  Products  Ltd.  Tel:  01-527 
2377. 


Genesis  go  'up  front'  with 
incontinence  launch 


Genesis  Hygiene  have  introduced 
a  range  of  incontinence  products 
which  include  Super  Dri  fitted 
incontinence  pads,  a  shaped  pad, 
and  stretch  pants. 

All  products  are  colour  coded 
according  to  level  of  incontinence. 

The  pads  are  capable  of 
absorbing  up  to  40  times  their  own 
weight  in  fluids,  say  Genesis.  The 
high  absorbence  is  due  to  a  layer 
of  polymer  sandwiched  between 
two  layers  of  pulp. 

Urine  is  drawn  into  the  centre 
of  the  pads,  and  kept  out  of 
contact  with  skin. 

The  use  of  super  absorbent 
polymer  also  makes  the  products 
slimmer,  say  Genesis. 

Super  Dri  comes  in  two  sizes 
—  medium  (blue)  and  large 
(yellow).  Both  retail  at  £6.50  for 
packs  of  12  and  10  respectively. 

Shapes  pads  come  in  three 
sizes:  size  1  is  coded  white 
(£3.95);  size  2  blue  (£5.50)  and 


The  pharmacy  area  of  Mr  M.  Sadiq's  shop  in  Stockwood,  Bristol, 
recently  refitted  by  Shopfitting  &  Design  Centre  Ltd  including  all 
building  and  electrical  works.  The  floor  is  covered  in  pink  and  grey 
carpet  with  counters  and  gondolas  in  granite  colour  and  cream  slat  wall 
panels,  with  low-voltage  spotlights  creating  a  warm  atmosphere.  Mr 
Sadiq  says  he  is  delighted  with  the  result.  '  'It  makes  shopping  in  the 
pharmacy  a  really  interesting  experience ' '.  Shopfitting  &  Design  have 
their  own  design  and  manufacture  their  own  shop  furniture 


size  3  (£6.50)  yellow.  Plastic 
backed  pads  are  also  available 
(£2.95  for  6). 

The  stretch  pants  are  made  of 
polyester  and  can  be  worn  on  their 
own  or  with  the  incontinence 
pads.  They  come  in  yellow,  blue 
and  brown  in  packs  of  four. 

Sales  of  incontinence  products 
through  pharmacies  have  been 
restricted  by  embarrassment, 
since  it  takes  confidence  to  ask 
for,  or  search  out  products  of  this 
nature,  say  Genesis.  This  has 
resulted  in  low  sales  suggesting 
that  the  market,  potentially  worth 
up  to  £25m,  barely  exists. 

The  company  hopes  to  bring 
the  problem  "up  front"  and  has 
produced  merchandising  material 
which  includes  a  window  sticker 
and  leaflet.  The  leaflet  indicates 
the  suitability  of  products  in  the 
range,  for  the  degree  of 
incontinence  suffered.  Genesis 
Hygiene  Ltd.  Tel:  051-708  6909. 


Unichem  and  Crookes  Healthcare 
are  offering  a  chance  to  win  a  ski 
holiday  for  two  in  Saas  Fee  in 
Switzerland. 

To  qualify  Unichem  members 
must  order  a  total  of  any  eight 
cases  of  Strepsils,  Sweetex, 
Karvol,  Hc45,  E45  and 
Ostermilks  by  December  5,  and 
complete  a  spot  the  difference 
competition. 

The  prize  includes  half-board 
accomodation  for  two,  ski  school, 
lift  pass,  ski  and  boot  hire  and 
insurance,  with  a  flight  from 
Gatwick. 

There  is  also  a  choice  of  a  free 
gift  of  champagne  and  chocolates, 
personal  stereo  or  compact 
camera  set  among  the  prizes. 
Crookes  Healthcare  Ltd.  Tel:  0602 
507431. 


Battery 
safety  leaflet 

Duracell  have  launched  "The 
Battery  Safety  Code"  —  a  leaflet 
giving  advice  to  consumers  on 
care  and  safety  in  battery  use.  As 
a  form  of  packaged  power, 
batteries  must  be  respected  and 
properly  used  following  some 
simple  safety  rules,  the  company 
says. 

The  leaflet  provides  guidelines 
on  choosing  and  using  batteries  for 
all  types  of  equipment.  It  covers 
all  areas  of  battery  usage, 
including  tips  on  fitting,  storage 
and  disposal  of  batteries,  as  well 
as  how  to  care  for  equipment. 

The  code  is  available  free  from 
the  company.  Duracell.  Tel:  0293 
517527. 


ON  TV  NEXT  WEEK 


GTV  Grampian 
B  Border 
C  Central 

CTV  Channel  Islands 
LWT  London  Weekend 
C4  Channel  4 


U  Ulster 
G  Granada 
A  Anglia 

TSW  South  West 
TTV  Thames  Television 
TV-am  Breakfast 
Television 


STV  Scotland 

(central) 

Y  Yorkshire 

HTV  Wales  &  West 

TVS  South 

TT  Tyne  Tees 


Alka  Seltzer: 

All  areas 

Andres  family  tissues: 

All  areas 

Braun  Independent  2000  haircurlers: 

All  areas 

Braun  male  shavers  3000  series: 

All  areas 

Colgate  toothpaste: 

All  areas 

Haliborange: 

All  areas 

Insignia: 

All  areas 

Philips  Philishave: 

All  areas 

Resolve: 

All  areas 

Sanatogen: 

All  areas 

Senokot: 

All  areas 

Simple  skin  care  range: 

STV, G, CATVS, TTV, C4 

Solpadeine: 

All  areas 
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Warner  Lambert  put 
safety  first 


Warner  Lambert  Health  Care 
have  joined  forces  with  the  Royal 
Society  for  the  Prevention  of 
Accidents  to  produce  a  colourful 
window  poster  with  a  safety 
message. 

The  "Keep  medicines  away 
from  children"  poster  was 
designed  by  11  year  old 
Christopher  Espezel  and  will  be 
sent  to  pharmacies  with  Warner 
Lambert's  "Winter  window" 
early  in  December. 

The  display  features  the 
company's  cough,   cold  and 


influenza  range  and  includes 
Benylin,  Sinutab  and  Veganin. 

John  Howard,  director  of 
RoSPA  says:  "So  much  worry  for 
parents  and  expense  for  the 
Health  Service  results  from 
suspected  poisonings.  Please  help 
to  get  this  simple  message  across 
by  displaying  this  poster.  It  is 
something  that  every  new 
generation  of  parents  must  learn 
and  relearn."  Further  copies  of 
the  poster  are  available  from, 
Warner  Lambert  Health  Care. 
Tel:  0495  762468. 


Wellcome  back  Sebamed 


Andrex  face 
promotion 

Scott  are  to  provide  further 
support  for  their  Andrex  facial 
tissues  with  a  national  television 
campaign  and  a  promotion  to  the 
retailer  offering  money-off  on  a 
variety  of  gifts  throughout  next 
year. 

The  television  advertising 
features  "grannie"  and  is  backed 
by  a  £0.5m  spend  before 
Christmas  and  with  a  further  £lm 
of  support  in  January .  It  will  be  on 
all  channels,  the  company  says. 

The  offer  to  the  retailer 
consists  of  a  promotional  calendar 
providing  six  opportunities  to 
qualify  for  up  to  £20-off  on  gift 
items  and  a  draw  for  a  free 
holiday.  Scott  Ltd.  Tel:  0342 
27191. 

Natural 
Beauty  go 
for  chemist's 

Natural  Beauty  are  making  their 
Reform  Cosmetics  and  Body 
Reform  and  Natural  Beauty 
Recipe  toiletry  ranges  available  to 
pharmacy:  the  ranges  will 
continue  to  be  sold  through  their 
own  shops  as  well  as  franchisees. 
The  company  aims  to  meet  "all 
the  toiletry  and  cosmetic  needs  of 
the  modern  woman"  with  a 
product  range  which  has  not  been 
tested  on  animals. 

The  Body  Reform  range  is 
boxed  and  comprises,  Body 
Reform,  Hair  Reform  and  Skin 
Reform,  contouring  treatment 
and  skin  care  with  a 
comprehensive  list  of  products  in 
each  category.  Replica  perfume 
and  aftershave  ranges  are  also 
available. 

Examples  of  packs  and  prices 
across  the  ranges  are:  eye 
shadow  £3.95,  nail  colours  £2.45, 
lipcolour  £2.95;  hand  and  body 
lotion  £4.95,  250ml,  cleansing 
milk,  rosemary,  large  £4.95; 
shower  gel,  large  £4.95;  non 
emulsion  shampoo,  large  £2.95; 
herbal  gel  £12.95,  250ml;  aftersun 
soothing  lotion  £3.45,  125ml. 

The  Natural  Beauty  Recipe 
range  is  not  boxed  and  is 
competitively  priced  at  £2.95  or 
less,  comprising  body,  hair  and 
bath  products,  colour  coded  to 
identify  six  different  herb/flower 
combinations. 

The  company  says  the 
products  offer  high  profit  on 
return  with  "generous  bonuses" 
available  on  bulk  purchases. 
Natural  Beauty  Products  Ltd.  Tel: 
0656  766566. 


The  Wellcome  Consumer  Division 
have  launched  a  marketing 
campaign  for  the  Sebamed  skin 
cleansing  and  conditioning  range . 

The  company  says  its 
marketing  campaign  will  be 
targetting  medical  and 
pharmaceutical  professions 
alongside  a  PR  campaign  aimed  at 
the  national  and  women's  Press. 

Point  of  sale  material  includes 

Generics' 
cephalexin 

Generics  (UK)  have  the  first 
generic  cephalexin  tablets  in  250 
and  500mg  strengths. 

Both  are  coloured  pink  and 
coded  "G"  and  "Cx250"  and 
"Cx500"  respectively.  Packs  are 
securitainers  of  100  tablets, 
costing  £15.25  for  the  250mg  and 
£29.85  for  the  500mg  (Both  prices 
trade). 

Introductory  offers  are 
available  from  distributors, 
Approved  Prescription  Services. 
Tel:  043533500. 


consumer  leaflets  and  holder 
featuring  the  message:  "plainly 
not  a  soap . . .  but  a  new  way  of  life 
for  skin."  Wellcome  Foundation 
Ltd.  Tel:  0270  583151. 


Bisodol  tablets  are  now  available  in 
packs  of  48  (£1.18  RSP)  and 
outers  of  12.  Whitehall 
Laboratories.  Tel:  01-6368080. 


Boehriiiger  Ingelheim  say  that  Celevac 
granules  are  temporarily  out  of 
stock  because  of  problems  with 
raw  materials  used  in  their 
manufacture.  Production  of 
Celevac  tablets  has  been 
increased.  Boehringer  Ingelheim. 
Tel:  0344  424600. 
Xylocaine  accordion  gel  and 
antiseptic  accordion  gel  2  per 
cent,  have  been  excluded  from 
Astra's  hospital  only  list  and  are 
available  through  wholesalers. 
Astra  Ltd.  Tel:  09277  66191. 
The  packaging  of  Floxapen  125mg 
syrup  has  been  changed  to  light- 
weight glass  bottles.  The  trade 
price  of  the  100ml  pack  is  £3.32. 
Beecham  Research  Laboratories 
Ltd.  Tel:  01-560  5151. 


Mintel  on 
lens  solutions 

Pharmacies  will  account  for  60  per 
cent  of  the  UK  sales  of  contact 
lens  solutions  in  1988,  a  market 
worth  £90m  at  rsp. 

In  a  timely  report  given  the 
sight  test  charges  promised  by  the  I 
new  Health  and  Medicines  Act, 
Mintel  reveal  that  contact  lenses 
are  worn  by  over  2  per  cent  of  the 
population  —  1.5  million  people. 
Of  these  72  per  cent  wear  soft  I 
lenses. 

Market  growth  in  1988  is  put 
as  25  per  cent  by  Mintel,  with  the 
soft/hard  and  gas  permeable 
product  split  mirroring  the 
prevalence  of  the  lens  types  in  the 
population. 

Mintel  record  two  dominant  jj 
trends.  The  demand  for 
unpreserved  saline  is  increasing 
because  some  users  experience 
unfavourable  reactions  to 
preservatives  in  other  salines. 
Secondly,  sales  of  preservative- 
free  peroxides  are  growing,  as  are 
all-in-one  solutions  for  hard  I] 
lenses. 

The  sales  split  is  moving 
towards  pharmacy,  report  Mintel, 
with  1988's  60  per  cent  share  up 
10  points  from  the  50:50  split  with 
opticians  recorded  in  1986. 
Convenience,  suggest  Mintel,  is 
the  key  factor,  though  they  report 
that  the  trend  is  slowing  because 
a  number  of  manufacturers, 
notably  Sauflon  and  Bausch  & 
Lomb,  have  stopped  supplying  H 
pharmacies,  believing  opticians  ia 
are  better  quailified  to  look  after 
eyes. 

Other  potential  outlets,  like 
supermarkets,  have  yet  to  be 
used  for  distribution. 

Mintel  predict  market  growth 
of  13  per  cent  for  1989.  "Contact 
lenses  and  solutions"  a  Market 
Intelligence  Report  published  by 
Mintel  Publications  Ltd.  KAE 
House,  7  Arundel  Street,  London 
WC2R3DR. 


GF  Dietary 

The  Advisory  Committee  on 
Borderline  Substances  has 
approved  the  prescription  on 
FP10  of  GF  Dietary  gluten  free 
biscuits,  andjuvela  cookies. 

The  biscuits  can  be  prescribed 
for  gluten  free  enteropathies, 
including  steatorhoea,  coeliac 
disease  and  dermatitis  herpeti- 
forms.  Juvela  cookies  in  chocolate 
chip,  orange  and  cinnamon 
varieties,  have  been  approved  for 
use  in  phenylketonuria  and  similar 
amino  acid  abnormalities  renal  and 
liver  failure  and  liver  cirrhosis. 
G.F.  Dietary  Supplies  Ltd.  Tel: 
01-2060522. 
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BUILDING  ON  SUCCESS 


H  A  I  R  F  A-S-H-l-O-N 


The  Market 

During  the  past  five  years  we 
have  seen  the  U.K.  market  for 
Hair  Fashion  accessories  grow 
considerably  as  the  nation 
becomes  more  receptive  to 
hair  fashion  changes  and 
innovative  ideas. 


Packaging 

Fashionable  products  demand 
packaging  of  Quality  and 
Style.  Packaging  that  is 
designed  to  highlight  the 
characteristics  of  the  product 
in  its  many  varied  forms  - 
from  Hair  decorations  to  Hair 
Rollers. 


Lady  Jayne  aims  to  maintain 
its  ho.  1  position  in  the 
market,  and,  through  a 
considerable  expansion 
programme  which  involves 
hew  Warehouse  facilities,  hew 
Products,  and  hew  Packaging, 
to  meet  the  demands  of  an 
increasing  market  and 
discerning  consumer. 


Practical:  Fashionable:  Colour 
Co-ordinated,  thats  the  new 
style  Lady  Jayne  presentaion. 
Attention  to  detail:  Awareness 
of  colour:  Innovation  of 
Products  combine  to  create 
the  brand  that's  geared  to  the 
1990's.  Lady  Jayne- looking 
to  the  future. 


Practical  detail  is  not 
forgotten.  The  introduction  o 
a  Universal  Euroslot  onto  all 
packaging,  and  the 
progressive  move  to  the 
introduction  of  more  blister 
packs,  will  ensure  products 
stay  clean  and  reach  the 
consumer  in  the  best  possibh 
condition. 

Packs  will  feature  an  increase 
of  33%  in  card  thickness,  and 
together  with  increased  use  o 
coated  cards  ensure  better 
handling  at  the  point-  of-sale 


HA  I R  FASHION 


Products 

Regular  product  updates 
mean  that  Lady  Jayne  can 
react  to  the  twists  and  turns  of 
ever-changing  fashions. 


New 

Presentations 

The  hew  Lady  Jayne  image  is 
the  result  of  the  most 
extensive  research  carried  out 
on  a  Hair  Accessory  range. 


With  regular  updates  to  reflect 
the  Seasons'  Fashion  Colours, 
you  can  be  assured  that  the 
basis  of  Lady  Jayne  is  to 
provide  an  innovative, 
practical  but  fashionable 
range  of  Hair  Accessories. 
Designs  from  around  the  World, 
are  co-ordinated  by  the  team 
in  our  Birmingham  Head 
Office  to  give  the  most 
comprehensive  range  of 
Fashionable  Hair  Accessories 


Members  of  the  public  were 
consulted  throughout  the 
length  and  breadth  of  the  U.K. 
in  carefully  selected,  balanced 
panels  of  buyers  and  users  of 
Hair  Fashion  Accessories,  and 
throughout,  the  new  image 
received  universal  approval. 

Displays 

Lady  Jayne  has  been 
successful  in  developing 
space-saving,  effective 


displays  at  the  point-of-sale. 

Continual  design 
improvements  have  led  to  a 
more  flexible  style  of  unit, 
with  the  introduction  of  a 
grey-coated  wire  grid  system 
with  colour  coordinated 
hanging  hooks.  Designed  to 
display  the  new  product 
packaging  concept  to  the 
maximum  effect  whilst 
providing  a  practical  use  of 
the  minimum  space,  the  new 
display  stand  strongly  features 
the  Lady  Jayne  brand  name  on 
a  newly  designed  header. 


Stop  Press  .  . 
.  .  Slop  Press 

To  be  launched  very  soon,  a 
new  range  of  Lady  Jayne  boxed 
hairbrushes  -  the  first  of  the 
many  new  launches  planned 
for  1989. 


BUILDING  ON  SUCCESS 
LOOKING  TO  THE  FUTURE 
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NEWS  FROM  G 


1992  — 
teeshirts  or 
trepidation? 

Without  doubt,  most  German  pharmacists 
view  the  arrival  of  1992  with  some 
apprehension,  fearing  a  flood  of  cheap  imports 
and  merely  hoping  that  harmonisation  will  cut 
VAT  on  medicines. 

Delegates  to  the  Annual  Pharmaceutical 
Conference  were,  however,  treated  to  a  dose 
of  Europe  euphoria  by  one  of  the  speakers,  a 
German  MEP  lawyer,  who  sported  a  bright 
pullover  with  "Fit  for  Europe  '92"  on  the 
front  and  "Europe  '92".  The  chances  are 
bound(ary)less"  on  the  back! 

Germans  are  worried  that  what  they  see 
as  drug  provision  of  a  high  quality  could  be 
endangered  by  the  drive  for  European 
harmonisation  and  that  drug  prices  (and 
pharmacy  profits)  will  be  forced  down. 

There  are  already  some  signs  that  the 
proposed  reforms  of  health  funding  will  lead  to 
a  gradual  widening  of  the  range  of  goods 
allowed  to  be  sold  in  German  pharmacies,  as 
the  fight  to  survive  becomes  tougher.  Latest 
estimates  suggest  reforms  will  cut  the  profits 
of  the  average  pharmacy  by  about  one  third. 

Needless  to  say,  the  issue  dominated  this 
year's  conference  which,  however,  also  dealt 
(yet  again)  with  the  thorny  problem  of  self- 
service  in  pharmacies.  Once  more  the 
conference  called  for  a  ban  on  the  self-service 
of  all  medicines  within  and  outside  pharmacies. 


Holiday  ideas 

A  travel  bureau  in  Munich  has  come  up  with  a 
novel  way  of  allowing  some  of  the  six  million 
Germans  who,  on  grounds  of  health  or  age, 
have  to  forego  holidays  abroad.  In  their 
"Doctours"  programme,  they  offer  24  hour 
medical  advice  and  care  from  German  qualified 
physicians,  who  will  accompany  the  holiday 
makers  to  such  places  as  Syria,  Turkey, 
Mexico  and  Indonesia,  complete  with  a  small 
portable  medical  laboratory,  ECG,  emergency 
equipment  and  an  arsenal  of  drugs. 

Another  travel  firm  is  advertising 
busman's  holidays  for  pharmacists  to  the  USA 
or  China.  Visits  to  the  oldest  pharmacy  in 
America,  a  drugstore,  a  pharmaceutical 
manufacturer  and  to  a  pharmacy  exhibition  at 
the  Smithsonian  Institute  are  interspersed 
with  more  traditional  sightseeing  venues.  In 
the  Chinese  trips,  German  pharmacists  will 
stay  as  paying  guests  in  the  houses  of  their 
Chinese  colleagues. 


Chinks  in  the 
armour 

The  compulsory  introduction  of  disposable 
gloves  into  the  obligatory  first  aid  kits  in 
vehicles  as  a  measure  to  cut  down  the  risk  of 
contracting  AIDS  from  road  accident  victims, 
has  run  into  trouble  on  two  fronts.  Firstly,  an 
acute  shortage  of  gloves  apparently  not 
recognised  by  the  police  as  a  valid  excuse  for 
not  paying  a  fine  if  the  kit  contains  none;  and 
secondly  a  claim  by  a  hygiene  specialist  that 
many  of  the  PVC  gloves  sold  by  pharmacists 
are  insufficient  protection  against  AIDS. 

A  Transport  Ministry  spokesman  refuted 
these  assertions  and  said  that  the  alternative 
—  latex  gloves  —  were  poor  at  withstanding 
high  temperatures.  One  glove  manufacturer 
said  that  rubber  was  in  any  case  in  short  supply 
and  too  expensive,  because  the  Americans 
were  using  it  to  make  more  condoms. 

The  latest  consumer  magazine  Test  report 
on  19  condoms  gave  highest  marks  for 
contraceptive  safety  to  Durex  Top  Safe, 
followed  by  a  curiously  named  brand  London 
Love.  Overall,  results  were  much  better  than 
the  last  Test  investigation  a  year  ago,  with  this 
time  only  one  brand  judged  unsatisfactory 
instead  of  six.  Sales  of  condoms  in  Germany 
have  increased  by  20  per  cent  since  the  AIDS 
epidemic  started  and  manufacturers  believe 
business  could  improve  further  if  marketing 
became  more  imaginative.  Test  said  that 
miniholes  in  some  brands  still  gave  cause  for 
concern,  although  many  were  too  small  for 
viruses  to  pass  through. 

Reports  of  the  work  of  a  Los  Angeles 
professor,  who  discovered  that  72  hour 
exposure  of  unwrapped  condoms  to  smog  and 
thunderstorms  led  to  11  of  the  20  tested 
developing  holes,  were  treated  somewhat  less 
seriously  than  the  Test  results. 


Compliance 
measurement 

A  new  compliance  testing  device  (Medication 
Event  Monitoring  System  —  MEMS)  was 
presented  at  an  international  symposium  in 
Heidelberg. 

The  system  consists  of  a  microprocessor 
in  the  cap  of  a  tablet  bottle  that  records  the 
time  and  date  the  cap  is  removed  and  replaced 
for  up  to  six  months  and  500  or  1 ,000  doses. 
Tests  with  the  novel  device  show  that  when 
patients  between  61  and  87  years  old  were 
given  their  medication  in  the  new  bottle  for 
21-87  days,  the  weekly  compliance  rate 
(number  of  doses  taken/number  prescribed) 
varied  from  0  to  133  per  cent,  with  variation 
among  individual  patients  of  30  to  75  per  cent. 
In  another  study  in  younger,  ambulant 
patients,  the  weekly  compliance  rate  varied 
from  21  to  157  per  cent.  Doses  were  forgotten 
twice  as  often  as  too  many  were  taken. 


Getting 
greener 

Awareness  of  the  need  to  protect  the 
environment  is  growing  fast  among  Germans, 
according  to  a  new  survey.  Whereas  back  in 
1980,  only  19  per  cent  of  the  population 
thought  environmental  issues  were  important, 
this  has  now  increased  to  62  per  cent.  Recent 
publicity  about  the  deaths  of  thousands  of  seals 
has  pushed  sea  contamination  ahead  of 
damage  to  forests  and  the  ozone  layer,  in  the 
league  table  of  environment  worries. 

German  aerosol  manufacturers  claim  they 
are  leading  the  way  in  attempts  to  reduce 
CFCs,  having  already  achieved  the  reduction 
in  production  targetted  for  1994.  However, 
the  news  is  not  so  good  on  the  bee  front,  with 
34  out  of  the  481  different  species  of  German 
bees  now  extinct  and  another  third  threatened 
or  in  severe  danger  of  dying  out,  according  to 
conservation  groups.  This  is  attributed  to  the 
destruction  of  their  natural  environment,  an 
obsession  with  a  "tidy"  countrysides  and 
misuse  of  agrochemicals  and  pesticides. 

The  country's  main  conservation  society 
is  calling  for  a  tax  on  dangerous  and  non-re- 
usable chemicals  and  at  its  suggestion,  one 
town  is  opening  a  special  dump  for  old 
refrigerators,  where  CFCs  are  removed  and 
then  recycled  by  Hoechst. 


These  reports  come  from  a  correspondent  with  acknowledgements  to  the  German 
pharmaceutical  Press:  Deutsche  Apotheker Zeitung and  Pharmazeutische  Zeitung. 
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Back  to  nature,  back  to  school? 

This  year  members  of  the  public  will  attend  over  20  million  consultations  with  practitioners  of  alternative  or 
complementary  techniques.  And  a  recent  survey  has  shown  that  between  8  and  10  per  cent  of  the  UK  population  look 
outside  the  conventional  route  for  treatment  of  one  form  or  another.  For  pharmacists,  herbal  and  homoeopathic 
remedies  for  OTC  sale  —  or  possibly  on  prescription  —  are  the  closest  contact  with  these  alternative  codes  of 
medicine  But  if  pharmacists  are  to  sell  these  products,  shouldn't  they  know  a  little  more  about  them?  C&D 

investigates 


Suspicion  of  "chemical  drugs"  —  whether 
real  or  imag  ined  —  the  trend  towards  a 
healthy  lifestyle,  and  the  Green  movement  in 
general,  have  all  been  suggested  as  factors 
behind  increasing  public  interest  in 
complementary  medicine.  More  people  are 
visiting  alternative  practitioners  each  year, 
and  the  public  is  spending  more  on  alternative 
treatments  for  minor  ailments;  most 
companies  in  the  herbal  and  homoeopathic 
fields  are  reporting  OTC  sales  growth  in  the 
region  of  30  per  cent  year  on  year. 

Conversely,  however,  the  knowledge  of 
pharmacists  about  herbal  remedies  and  the 
other  medicine-orientated  complementary 
therapies  is  probably  at  an  all-time  low. 
Medicine  has  come  a  long  way  in  the  past  150 
years,  from  the  first  analysis  of  the  benzene 
ring  through  to  the  biotechnological 
transformations  of  the  latest  drugs  of  the 
1980s.  As  science  has  taken  over,  so  the  old 
ways  have  lost  out. 

The  opening  quote  from  the  Apocrypha 
illustrates  that  man  has  been  using  plants  to 
treat  illness  since  he  first  climbed  out  of  the 
primordial  swamp.  The  first  written  herbal 
"Inquiry  into  plants"  was  written  by 
Theophrastus,  a  disciple  of  Aristotle,  in  the 
third  century  BC. 

A  knowledge  of  plant  materials  and  the  use 
of  preparations  and  extracts  formed  the  core 
of  the  materia  medica  studies  at  the  School  of 
Pharmacy  in  the  mid-nineteenth  century,  but 
the  increasing  science  of  medicine  means  that 
the  pharmacy  degree  course  is  now  fully 
science-based.  To  most,  the  roots  of 
professional  practice  are  a  long-forgotten  art. 

There  are,  however,  signs  of  a  revival  at 
the  pharmacognosy  departments  of  the 
schools  of  pharmacy,  and  at  the  Royal 
Pharmaceutical  Society  itself,  of  interest  in 
what  were  yesterday's  prescriptions  and  are 
today's  "alternatives". 

While  the  Society  remains  less  convinced 
by  the  underlying  philosophy  of  homoeopathy 
(p938),  it  has  funded  a  project  at  the  School  of 
Pharmacy  under  Professor  of  Pharmacognosy 
David  Phillipson  which  should  next  year  see 
the  publication  for  pharmacists,  of  "data 
sheets"  for  herbal  medicine. 

Professor  Phillipson  describes  the  work: 
"Carol  Baldwin,  an  information  pharmacist,  is 
working  on  the  project,  which  is  completely 
literature-based;  we're  not  analysing  extracts 
or  doing  any  other  benchwork."  Eastern, 
European  and  Chinese  literature  has  been 
reviewed  in  the  project  which  should  be 
complete  by  Christmas.  As  well  as  publication 
in  "data  sheet"  format,  Professor  Phillipson 
says  he  is  hopeful  the  information  will  find  its 
way  into  Martindale  too. 

Workers  at  the  School  were  instrumental 
in  the  production  of  "Potter's  New 
Cyclopaedia  of  Botanical  Drugs  and 
Preparations"  (p937).  Work  in  progress  will 
also  be  used  in  producing  a  new  Herbal 


Pharmacopoeia. 

"Our  base  is  pharmaceutical,"  says 
Professor  Phillipson.  "We  are  more 
interested  in  clinical  data  and  how  good  that 
data  is,  together  with  information  on  possible 
adverse  reactions  and  interactions.  There  is 
a  plethora  of  material  available,  but  most  of  it 
is  anacdotal." 

He  questions  the  reasoning  behind,  for 
example,  the  mixture  of  ingredients  in  some 
herbal  remedies.  "Why  is  senna  in  a  cough 
remedy?  'It's  traditional',  doesn't  help,"  he 
says.  Traditional  claims  leave  questions 
unanswered  too.  He  cites  the  example  of 


tempered  by  experience  from  his  own 
research  where  small  amounts  of  plant  extract 
have  demonstrable  effects  on  cells.  "It  may 
well  be  that  some  of  these  small  doses,  in 
feverfew  tablets  for  example,  have  an  effect 
that  we  clever  dicks  don't  appreciate." 

The  School  of  Pharmacy  introduced  the 
topic  of  herbal  medicine  to  its  undergraduate 
course  in  the  last  session.  Professor  Phillipson 
ran  a  lab  class  which,  instead  of  extraction  and 
chromatography,  concentrated  on  an 
examination  of  different  proprietary  herbals. 
"I  had  more  discussion  in  that  class  than  with 
many  of  the  normal  labs , "  he  says .  "  I  enjoyed 


mwim 


raspberry  leaf  tea  claimed  to  facilitate 
childbirth.  "How  does  it  do  this?"  he  asks. 
"Does  it  help  with  uterine  contractions,  and 
if  it  does  should  it  be  given  to,  say,  women 
who  have  had  difficulty  in  the  past  in  carrying 
a  foetus  to  term?  It  may  well  be  that  raspberry 
is  marvellous,  but  I  think  in  this  situation  it 
should  be  given  only  under  medical 
supervision." 

Professor  Phillipson's  scepticism  is 


the  class  and  I  think  the  students  did  too. ' ' 

As  for  taking  even  more  time  to  discuss  a 
subject  which  appears  to  be  of  interest, 
Professor  Phillipson  is  realistic  given  the 
constraints  of  an  already  crowded  timetable. 

The  level  of  interest  shown  by  students  in 
London  comes  as  no  surprise  to  Dr  Desmond 
Corrigan  of  the  School  of  Pharmacy,  Trinity 
Collegee,  Dublin.  He  has  been  running 
lectures  on  herbal  medicine  in  the 
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undergraduate  course  for  a  few  years. 

"There  was  a  lot  of  interest  among 
pharmacists  in  phytotherapy  since  a  number 
of  pharmacy-only  ranges  have  been  launched 
in  the  past  few  years,"  he  explains. 

This  perceived  need  for  some  kind  of 
continuing  education  programme  was  met  by 
the  production  of  written  material  for  use  in 
counterprescribing.  "We  then  came  to  the 
conclusion  that  one  way  of  tackling  the  subject 
was  to  introduce  it  to  to  the  undergraduate 
course. ' '  Lectures  concentrate  on  the  choice 
of  plant  for  a  particular  disease  condition,  the 
limitations  of  therapy,  and  the  clinical  evidence 
justifying  the  choice  of  plant,  adverse 
reactions  and  toxicity.  Final  year  practical 
study  focusses  on  quality  control.  "I  don't 
know  how  you  qualify  the  success  of  the 
course ,  but  there  seems  to  be  a  lot  of  interest 
judging  from  the  exam  results,"  says  Dr 
Corrigan. 

It  is  likely  that,  in  the  UK,  some  continuing 
education  courses  will  become  available  in  the 
future,  though  Dr  David  Temple  of  the  Welsh 
School  of  Pharmacy  says  that  a  study  day  he 
tried  to  run  last  year  in  Cardiff  did  not  attract 
the  number  he  expected. 

On  the  homoeopathic  side,  the  British 
Homoeopathic  Association  holds  two 
weekend  courses  a  year  for  pharmacists,  with 
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a  fee  around  £50.  The  courses  are  regularly 
well-subscribed,  with  over  120  participants  in 
the  two  run  this  year.  A  lack  of  information  of 
organised  study  of  homoeopathic  theory, 
prescribing  and  dispensing  is  one  of  the  topics 
the  new  Homoeopathic  Pharmacists 
Association  hopes  to  address  (p938) . 

A  major  series  of  seminars  on  herbal 
medicine  is  shortly  to  be  launched  by  Seven 
Seas,  who  will  be  visiting  10  cities  for  evening 


meetings  between  January  16  and  February  1. 
Meetings  are  planned  for  Southampton, 
Brighton,  Bristol,  Birmingham,  Manchester, 
Cambridge,  Nottingham,  London,  Newcastle 
and  Glasgow.  The  meeting  will  include  a 
showing  of  a  video  made  at  a  symposium  on 
the  counterprescribing  of  herbal  remedies, 
held  at  the  School  of  Pharmacy  in  March. 

Test  meetings  held  in  Leeds,  Sheffield  and 
Hull  earlier  this  year  attracted  as  many  as  120 
pharmacists  and  assistants. 

The  "Ask  your  pharmacist"  campaign 
has,  of  course,  issued  a  further  challenge  to 
pharmacists.  Dr  Desmond  Corrigan  has  no 
doubt  about  the  pharmacist ' s  role .  "I  feel  very 
strongly  that  if  pharmacists  are  the  experts  in 
medicine,  and  I  believe  that  they  are,  then 
they  have  an  obligation  to  advise  patients  on  all 
the  medicines  they  are  going  to  take. ' ' 

Consumers  should  be  protected  by  getting 
good  advice,  but  they  also  need  to  be 
protected  by  a  proper  licensing  system,  and, 
sadly,  in  the  view  of  some  manufacturers,  the 
system  is  almost  beyond  repair. 

While  many  herbal,  homoeopathic  and 
other  complementary  medicines  were  granted 
licences  of  right  when  the  Medicines  Act  was 
introduced  in  1973,  other  products  are 
currently  escaping  the  Medicines  Act 
legislation  by  being  marketed  simply  as  food 
supplements  that  are  making  no  medicinal 
claims. 

It  has  long  been  a  complaint  from  the 
industry  that  members  of  the  Medicines 
Commission  have  expertise  in  conventional 
medicine  only.  In  October  1985,  with  a 
maximum  six  years  of  licence  of  right 
protection  left  to  natural  medicines  before 
review,  some  39  manufacturers  formed  the 
Natural  Medicines  Group  to  campaign  for  a 
special  committee  comprised  of  experts  in  the 
different  codes  to  review  natural  medicines. 

Production  director  of  Potter's  Herbal 
Supplies  Tony  Hampson  is  joint  chairman  of 
the  NMG.  The  debate  has  moved  on  since 
1985,  but  Mr  Hampson  says  the  aim  of  the 
NMG  hasn't  changed.   "The  Group  is 


essentially  a  commercial  organisation  for  the 
maintenance  of  alternative  medicines  within 
sensible  licensing." 

He  says  the  NMG  stands  squarely  behind 
the  licensing  system  and  all  that  entails  —  good 
manufacturing  practice,  proper  standards  and 
the  control  of  advertising.  "We  have  a  clear 
desire  to  stay  in  an  appropriate  licensing 
system,  but  the  Department  of  Health  is 
trying  to  apply  the  same  set  of  rules  to  new 
chemical  entities  and  to  herbal  and 
homoeopathic  remedies  and  you  can't  do  it. " 

Mr  Hampson  says  that  herbal  remedies 
have  had  their  own  "very  long' '  clinical  trials. 
"Some  of  the  things  Europe  and  the 
Department  have  asked  for  would  be 
university  projects  for  the  next  25  years.  We 
say  the  Department  has  had  a  sensible 
licensing  system  since  1972  with  a  good  set  of 
workable  standards,  which,  if  they  continue  to 
evolve  as  they  have  done,  we  can  meet. 

"But  if  you  set  those  standards  too  high, 
then  the  result  is  very  predictable.  Companies 
have  and  will  move  outside  licensing  because 
it's  cheaper.  Most  people  would  agree  that 
this  has  gone  too  far  already. ' ' 

Mr  Hampson  says  that  Government  has  so 
far  resisted  attempts  to  provide  a 
complementary  medicines  input  to  the 
licensing  system.  But  the  group's  view  has 
been  supported  by  an  increasing  number  of 
MPs  in  three  early  day  motions  which  have 
appeared  on  the  Parliamentary  timetable. 

The  NMG  is  also  active  on  a  European 
front.  In  consultation  with  similar  groups  in 
other  European  countries,  where,  of  course, 
alternatives  to  "drugs"  are  a  more  familiar 
sight,  they  are  in  contact  with  the  European 
Commission,  which  is  at  present  trying  to 
produce  standards  on  herbal  medicines  for  use 
on  a  European  basis. 

The  worry  for  the  industry  is  that  the 
attitude  of  the  British  Government  might,  by 
demanding  costly  research  to  licence 
products,  drive  them  out  of  business,  leaving 
the  way  clear  for  French  and  German 
companies  to  move  in  post-1992. 


Do  the  Germans  know 
something  we  don't? 


They  are  always  first  on  the  beach.  In  the 
Summer  months,  while  the  Brits  slumber  on, 
the  garlic  crunching,  phytopharmaceutical 
Germans  are  hogging  all  the  sunloungers. 

Suggesting  a  link  may  be  unfair,  but  as  far 
as  alternative  remedies  are  concerned,  the 
UK  has  a  lot  to  learn  from  West  Germany. 

With  a  broadly  similar  population  base,  the 
Germans  manage  to  spend  nearly  30  times  as 
much  as  the  British  on  homoeopathic 
remedies,  herbal  medicines  (phyto- 
pharmaceuticals)  and...  garlic. 

Estimates  of  the  British  UK  market  show 
growth  across  all  sectors  of  around  30  per 
cent,  with  a  market  size  of  around  £26m.  In 
the  mature  West  German  market, 
phytopharmaceuticals  have  a  market  size  of 
£300m,  homoeopathic  remedies  are  worth 
£200m,  and  garlic  alone  £190m,  according  to 
Suzanne  Humphreys,  product  manager  for 
natural  remedies  at  Seven  Seas/New  Era. 

Cultural  differences  are  important  —  the 
"phytopharmacy",  specialising  in  the 
dispensing  of  herbal  prescriptions ,  is  a  familiar 
sight  in  French  towns  and  villages  —  but 


penetration  of  herbal  and  homoeopathic 
remedies  into  UK  pharmacy  is  high.  Nelsons 
report  that  over  3,000  pharmacies  stock  their 
homoeopathic  range,  while  New  Era  say  that 
70  per  cent  of  pharmacies  stock  their 
biochemic  salts,  while  65  per  cent  take  the 
Seven  Seas'  herbal  range. 

Over-the-counter  manufacturers  are  keen 
to  emphasise  the  minor  ailment  relief  nature 
of  the  products.  Says  Suzanne  Humphreys:  "I 
very  much  see  them  as  'complementary' 
medicines  for  minor  ailments.  We  are  not 
talking  about  miracle  cures." 

New  Era's  tissue  salts,  which  claim  a  45 
per  cent  share  of  the  £7m  homoeopathically 
prepared-medicines  market,  derive  from  the 
work  of  the  German  doctor  Wilheim 
Scheussler  in  the  late  nineteenth  century.  His 
observation  led  to  the  isolation  of  12  inorganic 
salts  as  essential  for  good  health. 

The  company  produces  a  range  of  the  basic 
tissue  salts  (Calc.  Fluor,  Mag  Phos  etc)  which 
it  sees  as  aimed  at  the  counterprescriber, 
while  its  Combination  remedies,  A  to  S, 
contain  mixtures  of  salts  for  particular 
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conditions  and  are  suitable  for  self-selection. 

Suzanne  Humphreys  reports  that 
Combination  sales  are  up  21  per  cent  on  last 
year,  with  particular  growth  in  the 
Combination  H  product  for  hayfever,  which 
she  says  is  free  from  the  side-effects 
associated  with  some  other  hayfever 
treatments. 

Advertising  is  targetted  at  ABC1 
consumers  through  the  health  interest 
magazines  and  the  women's  Press.  "A  lot  of 
magazines  are  now  running  health  sections 
and  complementary  medicines  are  of  great 
interest  to  their  readers."  In  addition, 
advertisements  for  Combination  Q  for  catarrh 
are  being  placed  this  Winter  in  a  number  of 
newspapers  —  the  Daily  Mail,  Daily  Express, 
Daily  Telegraph,  Guardian  and  Today. 

Paul  Evans  of  A.  Nelson  &  Co  agrees  the 
UK  has  a  small  homoeopathic  market,  but  he 
says  that  the  per  capita  remuneration  of  GPs 
in  the  UK  leaves  no  incentive  for  them  to 
spend  45  minutes  in  a  homoeopathic 
consultation. 

Mr  Evans  says  that  Nelsons  products  are 
marked  suitable  for  self-selection.  "The 
number  of  pharmacists  with  homoeopathic 
training  is  limited  but  the  medicines  being  sold 
are  for  minor  ailments  and  customers  are 
coming  in  and  asking  for  what  they  want". 

Company  promotions  include  a  range  of 
point  of  sale  material,  a  PR  campaign  that 
keeps  the  interested  consumer  Press  well 
informed  and  an  ongoing  consumer  Press 
campaign  targetted  by  product  —  rheumatic 
preparations  in  the  elderly-orientated  Press, 
teething  granules  and  haemorrhoid  cream  in 
the  mother  and  baby  Press.  This  is  backed  by 
corporate  advertising  in  other  titles  like 


Cosmopolitan  and  Family  Circle. 

Weleda,  manufacturers  of  natural  and 
homoeopathic  medicines  since  1925,  say  1988 
has  been  another  year  of  growth,  and  their 
market  share  continues  to  increase.  Their 
OTC  range  is  advertised  in  both  the  consumer 
and  professional  Press  and  the  company  plans 
an  increased  spend  in  1989.  In  addition, 
Weleda  family  health  care  medicines  are  now 
being  actively  introduced  to  midwives  and 
health  visitors  by  a  specialist  advisory  service 
calling  on  health  centres. 

Weleda's  New  Year  offer  sees  10  per  cent 
off  trade  prices  on  the  company 's  best  sellers 
—  Calendolon  ointment,  massage  balm, 
Arnica  ointment  for  sprains  and  bruises, 
Avena  sativa  Comp  to  aid  relaxation,  and  of 
particular  interest  for  Winter  and  Spring, 
cough  elixir  and  herb  and  honey  cough  elixir. 

Vere  Awdry  of  G.R.  Lane  Health  Products 
told  C&D  that  the  company,  whose  products 
are  distributed  to  pharmacies  by  Ernest 
Jackson,  is  increasingly  looking  outside  health 
food  shops  for  distribution  of  its  natural 
remedies  range. 

Its  two  major  brands  in  pharmacy  are 
Olbas  oil,  and  Kalms,  described  as  a  non-habit 
forming  tranquilliser. 

Lanes  say  there  is  a  trend  to  natural 
products  due  to  concern  about 
benzodiazepines,  and  the  company  is 
increasing  its  advertising  of  Kalms  in  the 
coming  year  by  using  women's  magazines  as 
well  as  their  usual  newspaper  campaign. 

Potter's  too  report  increasing  sales  year 
on  year  and  say  that  pharmacists  are  showing 
a  greater  interest  in  their  herbal  range.  The 
company  offers  pharmacists  a  free  information 
pack  and  herbal  prescriber. 


Trained  or 
untrained? 

As  the  number  of  alternative  and 
complementary  practitioners  increases  and 
interest  in  such  treatments  grows, 
pharmacists  may  well  be  asked  if  they  know  of 
practitioners  in  their  area. 

But  the  boom  in  non-conventional 
medicine  has  led  to  calls  for  adequate 
safeguards  for  consumers.  A  report  published 
only  last  week  by  the  Association  of 
Community  Health  Councils  called  for  tougher 
regulation  of  practitioners. 

The  Association  says: '  'There  may  now  be 
60,000  alternative  therapists  in  the  UK,  of 
whom  only  a  handful  are  medically  trained,  and 
the  public  is  spending  hundreds  of  millions  of 
pounds  a  year  on  non-conventional  treatment. 
The  public  must  have  confidence  in  the  ability, 
competence  and  integrity  of  all  those  calling 
themselves  practitioners. ' ' 

The  ACHEW  says  that  such  confidence 
can  only  come  through  properly  enforced 
standards  of  training,  examination  and 
qualification,  coupled  with  organised 
registration  and  regulation.  It  is  all  too  easy  for 
people  to  set  themselves  up  as  therapists. 
Such  a  system  attracts  the  get-rich-quick 
merchants,  who  set  up  institutes  selling  high- 
fee  degrees  to  students  with  little  or  no 
recognised  training  who  are  then  unleashed  on 
the  unsuspecting  public,  the  report  says. 


The  Council  for  Complementary  and 
Alternative  Medicine  answers  some  questions 
posed  by  customers  looking  for  registered 
practitioners.  It  aims  to  provide  a  forum  for 
communication  and  co-operation  between 
professional  bodies  representing  acupuncture, 
chiropractic,  homoeopathy,  medical 
herbalism,  naturopathy  and  osteopathy. 

The  Council  says  its  intention  is  to 
promote  and  maintain  the  highest  standards  of 
training,  qualification  and  treatment  in 
complementary  and  alternative  medicine.  It  is 
deeply  concerned  with  the  safety  of  the  public 
and  is  committed  to  the  principle  that  all  those 
who  practice  non-orthodox  medicine  are 
ethically  controlled  and  bound  by  codes  of 
practice. 

Council  for  Complementary  and  Alternative 
Medicine,  19a,  Cavendish  Square,  London  W1M 
9 AD.  Tel:  01-409  1440. 

For  more  specific  information,  or  for  registers  of 
practitioners,  pharmacists  should  contact  the 
relevant  member  association,  listed  below. 
Acupuncture  A  traditional  Chinese  medicine  described 
as  a  method  of  using  fine  needles  to  stimulate 
channels  of  energy  running  beneath  the  surface  of 
the  skin.  In  the  West,  public  attention  has  focussed 
on  acupuncture  to  eliminate  pain  or  for  treating 
obesity  or  smoking. 

British  Acupuncture  Association  and  Register,  19 
Prebend  Street,  Leicester  LE2  OLA.  Tel:  0533 
556366. 

Register  of  Traditional  Chinese  Medicine,  7A 
Thorndean  Street,  London  SW18  4HE.  Tel:  01  947 
1879. 

Traditional  Acupuncture  Society ,  11  Grange  Park, 
Stratford-on-Avon,  Warwickshire  CV376XH.  Tel: 
0789  298798. 

Chiropractic  Word  derives  Greek  meaning  "manual 
practice"   or  treatment  by  manipulation. 


Chiropracters  specialise  in  the  diagnosis  and 
treatment  of  mechanical  disorders  of  the  joints, 
particularly  the  spine,  and  their  effects  on  the 
nervous  system. 

British  Chiropractic  Association ,  5  First  Avenue, 
Chelmsford,  Essex  CM1  1RX.  Tel:  0245  358487. 
Homoeopathy  Based  on  the  principle  of  "like  cures 
like" .  Symptoms  are  considered  by  homoeopaths 
as  expressions  of  disharmony  within  the  whole 
person.  Principles  discovered  by  eighteenth  century 
German  doctor  Samuel  Hahnemann.  Homoeopathic 
remedies  are  diluted  by  a  special  process, 
potentisation,  which  "releases  their  therapeutic 
properties"  to  stimulate  the  body's  own  self-healing 
powers. 

Society  of  Homoeopaths,  2a  Bedford  Place, 
Southampton,  SOI  2BY.  Tel:  0703  222364. 
Herbal  Medicine  The  art  of  healing  using  natural 
remedies  derived  solely  from  plants.  Underlying 
philosophy  is  the  holistic  principle,  with  disease 
regarded  as  a  disturbance  of  the  physiological  and 
emotional  equilibrium. 

National  Institute  of  Medical  Herbalists,  41 
Hatherley  Road,  Winchester,  Hampshire  S022 
6RR.  Tel:  0962  68776. 

Naturopathy  Promotion  of  health  by  stimulating  and 
supporting  the  body's  inherent  power  to  regain 
harmony  and  balance.  Naturopaths  use  diet,  fasting, 
structural  adjustments  (osteopathy,  chiropractic 
etc),  dytrotherapy  (the  use  of  water  internally  and 
externally  as  baths,  packs,  sprays,  douches)  natural 
hygiene  and  philosophy. 

Osteopathy  An  uninterrupted  nerve  and  blood  supply 
to  all  body  tissues  is  regarded  as  indispensable  to 
their  normal  function.  Osteopathy  is  a  system  of 
manipulations  which  deals  mainly  with  the  spine,  but 
is  claimed  to  affect  other  organs  and  tissues  that 
receive  their  nerve  supply  from  the  problem  area. 
British  Naturopathic  and  Osteopathic  Association, 
Frazer  House,  6  Netherhall  Gardens,  London  NW3 
5RR.  Tel:  01  435  8728. 

College  of  Osteopaths,  110  Thorkhill  Road,  Thames 
Ditton,  Surrey  KT7  0UW.  Tel:  01  398  3308. 


Book  ends 

From  abscess  root  to  zedoary,  with 
references  from  The  Bible  to  the  latest 
phytochemistry  journals,  the  ninth  edition  of 
"Potter's  Cyclopaedia,"  is,  for  the  herbal 
novice,  a  treasure  chest  of  information. 

This  edition,  now  called  "Potter's  New 
Cyclopaedia",  follows  a  full  revision  of  the 
contents  by  Dr  Fred  Evans  and  Dr  Elizabeth 
Williamson  of  the  School  of  Pharmacy.  It 
appears  80  years  after  the  first  and  was 
completed  as  Potter's  celebrated  their  175th 
anniversary. 

In  completing  their  task,  Drs  Evans  and 
Williamson  say  they  have  attempted  to  retain 
the  traditions  of  the  book,  but  at  the  same  time 
to  have  documented  recent  scientific  and 
medical  research  which  corroborates  the 
historical  facts  of  earlier  editions. 

It's  a  book  ideal  for  dipping  into  as  well  as 
providing  information  for  those  with  a  serious 
interest.  The  571  plant  species  are  listed  by 
their  most  common  name,  and  details  include 
synonyms,  description,  constituents,  which 
part  of  the  plant  is  used,  medicinal  uses,  and, 
very  usefully,  regulatory  status. 

By  the  way,  abscess  root  is  a  rhizome 
native  to  Scandanavia  whose  constituents  are 
unknown,  with  diaphoratic,  astringent  and 
expectorant  properties.  Zedoary  is  an  Indian 
rhizome  containing  sesquiterpenes,  similar  to 
ginger.  "Potter's  New  Cyclopaedia  of 
Botanical  Drugs  and  Preparations ' '  by  R.  C. 
Wren,  completely  revised  by  E.M.  Williamson 
and  F.J.  Evans.  C.  W.  Daniel  Co  Ltd,  Saffron 
Walden  (£14.25). 


I 


TODAY  there  is  increasing  concern  about  the  use 
of  synthetic  tranquillisers,  and  the  potential  of 
some  of  them  for  creating  dependence  or  even 
addiction 

Yet  the  pressures  of  modern  life  continue  to  inten- 
sify, and  many  people  are  looking  for  something 
that  will  help  them  cope. 

Kalms  is  a  unique  formulation  of  natural  plant 
extracts,  with  traditional  herbs  that  include  valerian, 
gentian,  hops  and  asafetida.  It  is  the  gentle,  non- 
habit  forming  natural  remedy  that  soothes  away 
nervousness  and  tenseness,  helping  the  sufferer 
to  relax  and  enjoy  a  good  night's  sleep. 


Kalms 

JL  TABLETS 


Relieves  periods  of  nerve 
strain  and  tenseness, so 
allowing  restful  sleep. 


A  non  habit  forming 
natural  plant  remedy 


Growing  Demand 

Thousands  of  people  have  found  that  Kalms  has 
helped  them  relax.  They  are  spreading  the  news  to 
their  friends  by  word  of  mouth  We  are  further 
stimulating  the  growing  demand  by  advertising 
regularly  in  the  major  newspapers  and  magazines. 

Economical  in  use 

A  hundred  tablets  cost  less  than  the  prescription 
charge  Trade  margins  are  rewarding  -  in  recog- 
nition of  the  importance  of  pharmacists  in  the 
growing  success  of  this  natural  remedy. 
You  can  confidently  stock,  display  and  counter- 
prescribe  Kalms. 


For  those  who  seek  tranquillity.  Naturally. 


ALTERNATIVE  MEDICINE 


Want  to  learn? 

Generally  pharmacists  know  little  of  the  principles  of  homoeopathy;  one 
group  of  pharmacists  is  hoping  to  change  that.  The  Homoeopathic 
Pharmacists  Association  was  officially  inaugurated  at  a  meeting  in  London  on 
October  9  this  year,  following  several  months  of  preparatory  work  by  its 
founding  members.  The  HPA  sees  its  primary  responsibility  as  one  of 
education,  and  one  of  its  first  tasks  will  be  to  determine  what  level  of 
education  is  required. 


In  a  Council  statement  for  the  guidance  of 
pharmacists,  the  Royal  Pharmaceutical 
Society  said  in  June  1986:  "It  is  recognised 
that  the  essence  of  homoeopathy  involves 
consultation  taking  into  account  the  whole 
condition  of  the  patient.  However,  there  is  no 
scientific  evidence  of  the  efficacy  of 
homoeopathic  remedies  (beyond  that  to  be 
expected  from  a  placebo  response),  so  it  is 
unlikely  that  the  benefits  could  extend  to  OTC 
recommendation  or  self-selection  sale. 
Persons  seeking  advice  should  be  informed 
accordingly." 

Homoeopathic  Pharmacists  Association 
Chairman  Jane  Barnard,  formerly  staff 
pharmacist  at  the  Royal  London 
Homoeopathic  Hospital  explains  that  the 
Association  will  aim  to  provide  pharmacists 
with  a  conceptual  framework  from  which  to 
make  professional  judgments.  "When  I  was  at 
the  Homoeopathic  Hospital,  I  was  getting  a  lot 
of  calls  from  pharmacists  who  didn't  know 
where  to  turn  for  advice,"  she  says.  The 


interpretation  and  dispensing  of  homoeopathic 
prescriptions  is  described  as  the  fledgling 
Association's  most  important  professional 
role. 

A  long  term  aim  is  to  get  some  element  of 
homoeopathic  philosophy  into  the 
undergraduate  pharmacy  course;  pharmacists 
attending  the  inaugural  meeting  of  the 
Association  agreed  that  it  was  a  pity 
homoeopathy  was  normally  a  '  'retrospective 
study"  for  pharmacists  who  want  to  explore 
the  potential  professional  involvement  after 
some  commercial  contact  with  homoeopathic 
remedies. 

But  Mrs  Barnard  says  that,  although  a 
recognised  diploma  like  that  for  ag  and  vet 
pharmacists  might  be  possible  at  some  time  in 
the  future,  the  HPA  itself  will  have  to  take 
responsibility  for  education  in  the  short  term. 

Indeed  the  HPA's  principal  objective  is  to 
"promote  the  education  of  pharmacists  in  the 
basic  principles  of  homoeopathy  and  advance 
the  professional  understanding  of  the  subject 


through  the  production  of  educational 
programmes". 

Mrs  Barnard  is  keen  to  stress  that  she 
does  not  want  the  HPA  to  be  thought  of  as  a 
London-based  organisation,  like  so  many 
others  in  pharmacy.  '  'What  I  envisage  in  the 
future  are  regional  groups  where  people  can 
get  together  for  study  and  support, ' '  she  says. 
The  HPA's  role  will  be  to  examine  courses 
available  for  content  and  suggest  study 
programmes.  A  newsletter  will  keep  people 
informed  and  provide  a  structured  reading 
course  for  members  to  follow  in  their  own 
time. 

The  HPA  also  aims  to  establish  the 
pharmacy  as  a  recognised  source  of 
information  and  guidance  on  homoeopathic 
medicines,  to  advise  the  Society's  Council  on 
matters  concerning  homoeopathic  medicines, 
and  to  give  advice  to  the  Department  of  Health 
and  the  Medicines  Commission  on  matters 
affecting  homoeopathic  pharmacy. 

The  Association  also  intends  to  meet  the 
Society's  Council  statement  head  on,  with  a 
recommendation  that  pharmacists  wishing  to 
sell  or  supply  remedies  should  be  encouraged 
to  participate  in  an  educational  programme 
that  provides  them  with  a  working  knowledge 
of  homoeopathy. 

Any  pharmacist  wishing  to  join  the 
Homoeopathic  Pharmacists  Association  should 
send  an  SAE  to  the  secretary,  92  Camden 
Road,  Tunbridge  Wells,  Kent  TNI  2QP. 
Annual  subscription  will  be  £15  (including 
newsletter). 

All  prospective  members  are  invited  to  attend 
the  next  meeting  of  the  Association  to  be  held  at 
the  British  Homoeopathic  Association,  27a 
Devonshire  Street,  London  Wl,  on  Sunday, 
December  11,  at  2pm . 


GIVE  A  FRESH  IiOOKTO  OUR  natural  REMEDIES 


Mourn.  J  sbbt 
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Nowadays,  more  and  more  people  are  trying 
natural  remedies  as  an  alternative  to  conventional 
medicines. 

And  the  one  range  they're  turning  to  is  New  Era 
homoeopathically  prepared  mineral  tissue  salts. 

This  represents  enormous  potential  for  you 
because  as  well  as  the  usual  generous  profit  margin 
offered  on  all  New  Era  remedies,  there  are  often 
even  bigger  margins  on  this  fast-moving  range  when 
you  buy  from  your  sales  representative. 

Ask  for  details. 

New  Era  mineral  tissue  salts  are  based  on 


a  principle  of  body  cell  stimulation. 

Over  100  years  ago  an  eminent  physician, 
Dr.  W.  H.  Schuessler,  concluded  tnat  the  body's  cells 
contain  12  mineral  tissue  salts,  and  that  a  deficiency 
in  one  or  more  of  these  could  cause  many  minor 
ailments. 

New  Era  mineral  tissue  salts  aim  to  stimulate 
the  body  cells  by  replacing  the  deficient  salts,  helping 
the  body  fight  off  minor  ailments. 

A  wide  variety  of  preparations  ensures  that  New 
Era  natural  remedies  offer  the  most  comprehensive 
range  on  the  market. 


And  extensive  press  advertising  in  all  the  most 
relevant  women's  interest  magazines,  and  national 
press  ensures  that  more  and  more  people  will  be 
looking  for  New  Era  in  your  pharmacy. 

What's  more,  we  have  also  produced  a  New  Era 
booklet  to  help  you  and  your  customers  understand 
the  theory  behind  our  remedies. 

So  be  prepared  -  stock  up  now  and  reap  the 
benefits. 

NEW  ERA.  HELP  THE  BODY 
RESTORE  ITS  NATURAL  BALANCE. 


W 
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THE  BIG  SWING  TOWARDS 
NATURAL  AND  HERBAL 
REMEDIES . 

The  increasing  awareness  of  herbal  medicine 
and  natural  remedies  has  presented  pharmacists 
with  more  questions  than  they  can  answer. 

Who  can  you  turn  to?  May  we  suggest  thai 
Potter's,  with  over  1 75  years  experience,  can  provide 
realistic  advice  and  help  on  this  fastest  growing  sector  of 
medicine. 

As  Europe's  leading  manufacturer  of  all  forms  of 
licensed  herbal  medicine,  Potter's  also  have  the  comprehensive 
range  of  products  you  need  to  satisfy  your  customers. 


NEURELAX 

Relieves  periods  of 
nerve  stain  and 
tenseness  soallowina 
'estlul  steep 


We're  offering  you  a  free  Information 
Pack,  plus  a  Herbal  Prescriber  which 
features  natural  remedies  for  the  most 
common  ailments.  Please  tick  the 
appropriate  box  when  you 
return  the  coupon. 


All  you  ever  wanted  to 
know  about  herbs  and  natural  remedies  in  one 
comprehensive  book  -  Potter's  Cyclopaedia. 

•  An  invaluable  source  of  reference  for  pharmacists  and  staff. 

•  /  988  edition  -  completely  revised  and  rewritten  by  leading 
pharmacists. 

•  Clear,  concise  format  makes  eveiything  easy  to  find. 

•  Attractively  illustrated. 

Special  offer  price  to  pharmacies  just  £9.99  (rsp  £  1 4 .25) ,  inc  p&p. 
Please  order  on  coupon  below. 


Potter's  (Herbal  Supplies)  Ltd. 
Leyland  Mill  Lane,  Wigan,  Lanes.  Tel:  0942  34761. 

Tick  for  Information.Herbal  Prescriber  and  Potter's  Cyclopaedia.  j 

□ 


Please  send  me  more  about 
Potter's  range  of  products, 
including  an  Information  Pack 
and  Herbal  Prescriber. 


Name 
Pharmacy 


Please  send  me  advance 

copy(s)  of  Potter's  Cyclopaedia; 

I  enclose  a  cheque  fori  

(£9. 99  per  copy  inc  p&p) 
payable  to  Potter's  (Herbal 
Supplies)  Ltd. 


Post  code 


Please  allow  28  days  for  delivery. 
Send  to:  Potters  (Herbal  Supplies)  Ltd.  Leyland  Mill  Lane,  Wigan  WN1  2SB. 
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Liverpool 
pharmacist' 
EPOS  system 

Liverpool  pharmacist  Jeff  Bracey 
is  planning  a  January  launch  for  an 
EPoS,  labelling  and  patient  record 
system  based  on  an  Akhter 
AT1000  computer  with  20 
megabyte  hard  disc. 

The  EPoS  system  uses  a 
Citizen-mini  till  printer  and  a  Cash 
Basis  cash  drawer.  Sales  of  the 
11,000  counter  lines  on  file  are 
logged  using  either  the  Unichem 
code  or  the  Bracey  five  digit  code 
for  non-wholesaler  items  (these 
include  some  cosmetic  and 
fragrance  lines).  Mr  Bracey  says 
a  pharmacist  can  change  the  codes 
on  the  software  file  line  by  line  to 
those  of  another  wholesaler  or  the 
PIP  code. 

Print-outs  of  stock  held,  stock 
required,  stock  value  and 
quarterly  turnover  are  among  the 
reports  said  to  be  available. 

The  labelling  system  is  based 
on  a  four  digit  drug  identification 
code.  Multiple  warning  codes  and 
interaction  flags  and  detailed  drug 
incompatabilities  are  standard, 
according  to  Mr  Bracey  who  says 
his  system  can  handle  10,000 
patient  records.  "It  is  easy  to 
operate  and  very  fast ' ' . 

The  cost  of  the  system, 
including  cabling,  connectors, 
software  and  up-to-date  record 
files,  is  £2,000.  Thorn/EMI  will 
maintain  hardware  for  £160  a  year 
and  on-site  staff  training  is 
available  at  extra  cost. 
Pharmacists  will  have  to  update 
software  with  new  products  and 
price  increases  themselves. 

Mr  Bracey  (Tel:  051  526 
6355)  says  that  update 
developments  will  be  available  at 
extra  "nominal  cost"  and  that '  'all 
stages  of  the  package  have  been 
well  tested  over  the  last  five 
years." 


Ansell  get  Mates, 
charity  to  follow 


The  Healthcare  Foundation  has 
come  to  a  new  marketing 
agreement  with  Ansell 
Internationa],  suppliers  of  Mates 
condoms. 

Through  a  share  transfer, 
Ansell  have  acquired  Mates 
Healthcare  Ltd  and  Mates 
Vending  Ltd,  together  with  the 
rights  to  market  the  Mates  brand 
name.  Peter  Yeates,  head  of 
Ansell 's  UK  consumer  operation, 
takes  on  immediate  responsibility 
for  these  companies. 

Ansell,  who  sell  condoms  in 
over  80  countries,  are  part  of  the 
Pacific  Dunlop  Group,  Australia, 
the  world's  leading  condom 
manufacturer. 

Under  a  separate  agreement, 
Ansell  will  make  royalty  payments 
to  the  Foundation  which  is  a  health 
education  charity,  on  the  sale  of  all 
Mates  condoms  and  have  donated 
£lm  advance  fees  for  charitable 
use.  Ansell  will  also  spend  several 
million  pounds  over  the  next  few 
years  on  a  safe  sex  educational 
campaign. 


The  Foundation  has  already 
provided  subsidised  condoms  to 
the  NHS  and  to  student  shops, 
and  given  over  2  million  free 
condoms  to  organisations. 

Mates  are  claimed  to  have  sold 
over  40  million  units  in  the  UK 
since  the  launch  a  year  ago.  The 
success  is  attributed  to  media 
publicity  and  much  wider 
distribution  in  outlets  such  as 
garages.  Over  £2m  has  been 
invested  in  15,000  vending 
machines  and  a  further  15,000 
machines  are  planned  over  the 
next  18  months. 

Ansell,  who  have  invested 
£47m  in  new  production  plants 
over  the  past  two  years,  are  to  put 
a  further  £32m  into  expanding 
production  in  1988-89.  A  new 
factory  is  currently  being  built  in 
Sri  Lanka,  with  production 
scheduled  to  start  late  next  year. 
They  operate  16  production 
facilities  in  four  continents  and  in 
1987-88  contributed  sales  of 
£158m  to  the  £1.7  billion  turnover 
of  Pacific  Dunlop  Ltd. 


LIG  sales  'predictable' 


Overstocking  of  Durex  condoms 
in  a  year  of  unpredictable  sales 
growth  has  held  down  profits  at 
London  International  Group,  the 
company  reports. 

But  chairman  Alan  Woltz  says 
the  market  is  already  becoming 
more  orderly.  "The  Group's 
position  at  the  half  year  reflects 
the  slowing  of  trade  purchases  of 
condoms  as  they  balance  stocks, ' ' 
he  said. 

LIG's  results  for  the  six 
months  to  September  30  show  a 
10  per  cent  rise  in  sales  over  the 


same  period  last  year  to  £164 .3m 
(£148. 7m).  Pre-tax  profits  are 
down  5  per  cent  to  £14. 26m 
(£15. 01m).  The  figures  include  a 
"satisfactory"  first  contribution 
from  Hatu-Ico,  the  Italian  condom 
maker,  which  was  acquired  last 
year. 

The  health  and  personal 
products  division  has  sales  of 
£97.8m  (£72. 6m)  while  the  home 
products  sector,  which  includes 
Colourcare  photographic,  has 
turnover  up  19  per  cent  to  £66. 5m 
(£56m). 


AAH  pilot 
schemes 

AAH  are  launching  Super  Vantage 
pilot  schemes  in  South  Wales  and 
Central  Scotland  in  the  New  Year 
—  the  scheme  was  announced  at 
the  Marbella  Convention  (C&D 
April  30,  p835). 

Participation  involves  a 
"second  stage  of  commitment" 
to  the  symbol  group.  The 
pharmacist  agrees  to  promote  the 
Vantage  corporate  image  more 
strongly.  The  pharmacist  and  a 
business  development  manager 
will  agree  a  personal  programme 
taking  account  of  the  pharmacy's 
current  interior  layout  and 
exterior  design,  customer  base 
and  '  'other  contributory  factors' ' . 
The  BDM  will  also  advise  on  front 
shop  management  and  inventory 
rationalisation. 

Additionally,  fixtures  and 
fittings  will  be  required  to  identify 
Vantage  as  well  as  possibly 
overalls,  bags  and  show  material. 
Part  funding  of  a  Vantage  fascia  is 
also  available  and  a  shop  refit  may 
be  advised. 

The  BDM  will  also  discuss  the 
adoption  of  Vantage 
merchandising  support  and 
principles,  and  the  introduction  of 
new  advertising  initiatives.  And 
details  will  be  given  of 
management  information 
packages  specially  designed  for 
Vantage  membership  along  with 
methods  of  monitoring  the 
performance-related  rebate  of  up 
to  half  of  the  membership  fee. 

Vantage  retail  development 
manager  David  Watkinson  says 
the  scheme  represents  strong 
partnership  between  wholesaler 
and  customer  but  "each  business 
will  remain  very  firmly  in  the  hand 
of  the  independent  pharmacist. ' ' 

Following  assessment  of  the 
pilot  schemes  Super  Vantage  may 
be  extended  to  other  areas, 
according  to  marketing  director 
Alan  Turner. 


C      GIVE  YOUR  CUSTOMERS'  HAIR  A  TREAT... 

with  Pil-Food  capsules.  No  risk,  no  rubbing 

Pil-Food,  the  Swiss  nutritional  supplement  with 
extracts  of  protein  and  millet  plus  vitamins 
Retail  £19.68/100  caps  ( 1  month  tds).  List  £1 1.97  ex  VAT 

FROM  MACARTHYS/UNICHEM/VESTRIC 

AND  LOCAL  WHOLESALERS  OR  DIRECT 

L  A.  Ungar.,  Lake  Pharmaceuticals  Ltd,  36  Haven  Green.  London  W5  2NX  Tel  01-997  8247 


NATIONAL  CAMPAIGN  SEP  'flfl-MAV  «g j 
Daily  Mail  Readers  Digest 

Harpers  Sunday  Telegraph 

Woman  s  Realm       The  Times  AND  MANY  MORE 
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New  look 
NE  Co-op 

Acquisitions  can  be  expected  next 
year  by  the  North  Eastern  Co- 
operative Society  following  what 
they  say  has  been  a  successful  re- 
marketing programme  at  11  of 
their  14  existing  sites. 

General  manager  of  public 
relations,  Steve  Warren,  says  the 
company  wants  to  build  on  the 
£4m  turnover  the  pharmacies 
currently  achieve. 

The  latest  refit,  which  cost 
£100,000,  has  just  been 
completed  at  the  Cramlington 
outlet  where  a  500  sq  ft  pharmacy 
has  been  expanded  to  2000  sq  ft. 
The  company  is  now  seeking 
similar  premises  located  in 
shopping  centres  to  acquire,  he 
says. 

The  re-marketing  is  taking  the 
form  of  expanding  discount 
toiletries  in  areas  where 
dispensing  is  thought  to  have 
reached  a  natural  peak  and  where 
sales  potential  is  good. 

Mr  Warren  says  both  the 
more  retail  orientated  stores  like 
Cramlington  (which  also  stocks 
small  electrical  and  household 
goods)  and  the  more  traditional 
dispensaries  are  being  "polished- 
up." 

This  means  two  new  company 
logo's.  Cramlington  has  both 
types  reflecting  the  store  activity 
—  "NECC  Dispensing  Chemist" 
and  "  1  st  Base  " .  Mr  Warren  says 
the  "Dispensing  Chemist"  logo 
and  the  refit  have  added  about  12 
per  cent  to  turnover  in  stores 
already  completed. 


Beecham:  transition 
is  'paying  off 


Beecham's  attempts  to 
strengthen  their  core 
pharmaceutical  businesses  are 
paying  off  and  the  company's 
period  of  transition  is  over, 
chairman  Bob  Bauman  said  last 
week. 

Interims  for  the  year  to 
September  30  show  group 
turnover  down  0.5  per  cent  to 
£1 .2  billion  and  pre-tax  profits  up 
15.6  per  cent  to  £217m. 

Since  Mr  Bauman's 
appointment  as  chairman  in  1986 
the  company  has  shed  about 
£350m  of  non-core  business. 
"Our  primary  objective  is  organic 
growth  of  the  core  business, ' '  he 
says. 

The  results  show  that 
spending  is  up  on  research  and 
development  by  18  per  cent 
(£54m  on  prescription  medicines) 
and  on  advertising  and  marketing 
of  existing  products  by  14  per 
cent.  All  figures  are  at  a  constant 
rate  of  exchange. 

Sales  and  profits  of 
prescription  medicines  are  up  to 
company  expectations  and  led  by 
antibiotics,  Mr  Bauman  says. 

Amoxil,  despite  growing 
generic  competition  and  a  DHSS 
cost-cutting  campaign,  is  up  6  per 
cent.  Timentin  have  increases  of 
50  Augmentin  and  24  per  cent 
respectively.  Total  sales  in  this 
area  grew  by  6.8  per  cent  to. 
£401m  while  OTC  turnover  is  3.7 


per  cent  up  over  last  year. 

"Particularly  good  results" 
are  reported  for  UK  sales  of 
toiletries  and  consumer  products, 
with  the  former's  turnover  up  9 
per  cent  —  "Well  ahead  of  market 
growth." 

For  those  watching  the 
development  of  Eminase,  Mr 
Bauman  said  that  its  progress  in 
those  countries  where  it  is  being 
marketed  is  encouraging.  In 
Belgium  75  per  cent  of  potential 
user  clinics  are  ordering  the  drug 
with  80  per  cent  reordering. 
Progress  has  been  slower  in 
Germany  but  recent  publicity  is 
expected  to  up  demand. 

Frances  Cloud,  UK  healthcare 
analyst  at  Savory  Milln,  says  the 
results  are  in  line  with  city 
expectations.  Commenting  on  the 
company's  redefined  strategy, 
she  said:  "With  trading  margins 
on  ethical  pharmaceuticals  at  34 
per  cent  and  OTC  margins  at  30 
per  cent,  contrasted  with  margins 
on  15  per  cent  and  less  for 
toiletries  and  consumer  products, 
it  makes  sense  for  them  to 
concentrate  on  the  higher  growth 
areas.  They  need  to  do  this  to 
meet  their  double  figure  growth 
targets." 


Unichem  call 
in  membeis 

Unichem  are  to  seek  approval  for 
a  reduction  in  the  number  of 
shares  that  are  issued  to  new 
members  joining  as  from  January 
1,  1989.  The  minimum 
shareholding  will  be  reduced  from 
400  to  200  per  outlet,  up  to  a 
maximum  of  1,000  shares  for 
multiple  outlets. 

The  proposed  amendments 
also  set  out  to  clarify  rules 
affecting  retiring  members,  proxy 
submissions  and  voting.  The 
Registrar  of  Friendly  Societies  has 
indicated  his  approval  of  the 
proposals. 

Says  Peter  Dodd,  Unichem's 
chief  executive,  "The  proposed 
reduction  in  the  initial  share 
allocation  was  made  known  some 
months  ago  and  the  rest  of  the  rule 
changes  are  a  tidying  up 
exercise". 

A  special  meeting  of  members 
is  to  be  held  at  the  Unichem 
House,  Chessington  on  Monday 
December  12. 


BRIEF 


Glaxo  will  build  a  plant  in  China  to 
make  anti-asthma  products  in  a 
joint  venture  with  the  Chinese 
government.  It  is  to  be  completed 
by  1991  at  a  cost  of  $10m  and  will 
produce  about  six  million 
salbutamol  and  beclamethasone 
dipropionate  inhalers  annually. 


COMING  EVENTS 


All  stores  will  hare  both  or  just  one  logo  by  1990 


Tuesday,  November  29 

Barnet     Branch,  RPSGB. 

Recreation  Hall,  St  Stephen's 
Hospital,  Mays  Lane,  at  7.30pm. 
"Music  while  you  dine"  social  evening 
in  aid  of  North  London  Hospice  and 
Barnet  Cancer  Care  Appeal.  Tickets 
£5. 

Leicestershire  Branch,  RPSGB. 

Postgraduate  Medical  Centre, 
Leicester  Royal  Infirmary  at  8pm. 
"Arrythmias"  by  Professor  David 
Barnett,  consultant  physician, 
Leicester  Hospitals. 

Wednesday,  November  30 

Lancaster  Branch,  RPSGB. 

Chairman's  dinner  at  Uplands  at 
7.45pm. 

Mansfield  Branch,  RPSGB. 

Postgraduate  Medical  Centre, 
Mansfield  and  General  District 


Hospital,  at  7.30pm.  "Home  nebuliser 
therapy  and  patient  information  for 
patients  suffering  from  asthma' '  by  Mr 
Horsley,  clinical  services  manager, 
acute  unit,  pharmacy  Kings  Mill 
Hospital. 

West  Metropolitan  Branch, 
RPSGB.  joint  meeting  with  West 
London  Branch,  NPA.  Board  Room, 
Brompton  Hospital,  Fulham  Road,  at 
6.45pm.  "Role  of  the  inspectorate" 
by  Mr  A.W.  Davidson,  deputy  head  of 
of  the  law  department.  Coffee  and 
sandwiches. 

Thursday,  December  1 

Bristol     Branch,  RPSGB. 

Postgraduate  Medical  Centre, 
Frenchay  Hospital,  at  8pm. '  'Ashes  to 
ashes  in  ancient  Greece"  by  Dr  J. 
Musgrave,  Bristol  University  Medical 
School. 


Typesetting  and  graphics  by  Magset  Ltd,  Sidcup,  Kent.  Printed  by  Riverside  Press  Ltd,  Whitstable,  Kent.  Published  by  Benn  Publications  Ltd,  Sovereign  Way,  Tonbndge,  Kent  TN9  1RW 
Registered  at  the  Post  Office  as  a  Newspaper  19/17/8s  Contents  ©  Benn  Publications  Ltd  1988,  All  rights  reserved.  No  part  of  this  publication  may  be  reproduced,  stored  in  a  retrieval  system  or  transmitted  in, 
any  form  or  by  any  means,  electronic,  mechanical,  photocopying,  recording  or  otherwise  without  the  prior  permission  of  Benn  Publications 
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APPOINTMENTS 


Cahill  May  Roberts,  Ireland's  leading  distributor  of 
pharmaceutical  and  allied  products  with  turnover  of  £70 
million  per  annum,  wish  to  recruit  an 


AREA  MANAGER 


This  is  a  senior  management  position  with  particular 
responsibility  for  Market  and  Sales  Development  in  the 
Cork  and  Limerick  area. 


Cahill  May  Roberts  is  in  the  forefront  of  the  development 
of  a  comprehensive  service  to  all  Community  Pharmacies 
and  Hospitals  and  the  person  appointed  will  lead  that 
development  in  the  Munster  area. 

Applicants,  preferably  pharmacists,  probably  in  their  late 
thirties/early  forties,  should  possess  a  proven  track  record 
in  a  senior  position  in  the  areas  of  Market  Development, 
Sales,  and  Resource  Management  within  the 
pharmaceutical  sector  at  industry  or  retail  level.  Good 
business  judgement  based  on  a  disciplined  analythical 
approach,  together  with  an  imaginative  attitude  to 
Customer  Sales  and  Service  is  required. 

An  attractive  remuneration  package  (circa  £30,000) 
commensurate  with  the  calibre  and  experience  of  the 
person  appointed  to  the  position,  will  be  provided. 


Applications  please  in  writing  to: 

Mr.  E.  Clarke,  Cahill  May  Roberts  Limited, 
P.O.  Box  601,  Chapelizod,  Dublin  20. 


QMLL  ^YROBER" 
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I  Retail  Pharmacy  Sales... 

up  to  £15,000 + fully  expensed  car 


•  The  Wellcome  Foundation  Ltd. 

•  Major  International 
Pharmaceutical  Group 

•  UK  Headquarters 

•  Annual  Turnover  >  £1250m 

•  An  Equal  Opportunity  Employer 


Wellcome 


Our  Retail  Pharmacy  Division  is 
continuing  to  expand  and  we  are  now  seek- 
ing to  recruit  enthusiastic  SALES 
REPRESENTATIVES  in  the  following  areas: 

•  West  &  Central  Birmingham/ 
Wolverhampton/Sutton  Coldfield 

•  Cambridge/Bedford/Northampton/North 
London 

You  will  be  fully  involved  in  promoting  the 
company's  well  known  and  expanding  range 
of  pharmacy  products  to  retail  pharmacists 
and  wholesalers. 

Probably  aged  under  4  5  with  a  reasonable 
standard  of  education,  you  should  have 
successful  "front  line"  selling  experience  in 
pharmacy  sales  or  other  related  areas. 

We  offer  an  excellent  salary  and  benefits 
package  including  25  days'  paid  holiday  and 
a  first  class  company  pension  scheme. 

If  you  are  looking  to  join  a  successful 
team  in  a  successful  company,  please  write 
with  detailed  cv  to:  A  M  Robinson, 
Personnel  Officer,  The  Wellcome 
Foundation,  Crewe  Hall,  Crewe,  Cheshire 
CW1 1UB.  


Sales  Representatives 

Generic  Pharmaceuticals  (Retail) 


Excellent  salary,  bonus, 
car,  share  purchase  schemes 
\       and  profit  share 


Our  client  is  part  of  an  international  health  care  group. 
The  Pharmacy  Division  of  the  group  have  grown  dramatically  and  are  now  amongst  the  largest  companies  in  the  field  of 
generic  pharmaceuticals. 

The  very  latest  production  technology  and  excellent  sales  back-up  will  ensure  that  the  product  range  and  customer  service 
will  be  second  to  none. 

In  order  to  take  another  major  step  forward,  they  now  require  5  additional  representatives  to  sell  their  wide  range  of 
products  to  pharmacies  and  wholesalers. 

To  apply  you  need  either: 

1)  Retail  Pharmacy  Sales  Experience  2)  Have  a  good  education  (or  paramedical  qualification )  and  the 

(preferably  generic )  or  appearance,  personality  and  strength  of  character  to 

learn  quickly. 

All  candidates  will  be  over  22  (applicants  of  over  40  must  have  relevant  experience),  and  will  have  demonstrated 
achievement  within  their  career  to  date. 

The  rewards  include  an  excellent  basic  salary,  high  (achievable)  bonuses,  company  car,  profit  share,  share  purchase 
schemes,  life  assurance,  pension  and  private  health  cover. 

For  an  early  (informal)  interview  please  telephone  (or  write)  to  Ian  Fogg,  Network  Selection  Limited,  32  High  Street, 
Winchester,  Hampshire  S023  9BL.  Telephone  0962  843000  (24-hour  service),  quoting  reference  number  361. 


—Network 

Selection  Ltd 

Pharmaceutical  Specialists,  U  K  andOv 
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A  CHANCE  FOR  TERRITORY  REPRESENTATIVES  TO  MANAGE:  ^ 

KEY  ACCOUNTS 

CHEMIST  SECTOR 

A  full  and  excellent  range  of  benefits 

circa  to  £  1 4,000 

Expansion  and  Product  success  means  we  can  now  look  at  people 
in  the  following  areas: 

1 )  EAST  MIDLANDS  2)  NORTH  WEST 

OUR  CLIENT:  A  large  multi-national  Pharmaceutical  company  with  a  highly  respected  Consumer  Division  which 
is  fast  expanding  and  has  an  enviable  track  record.  They  have  a  major  range  of  OTC  products  which  includes 
CANDEREL. 

THE  CANDIDATE:  We  are  looking  for  young  'self-starters'  who  wish  to  progress,  having  a  solid  educational 
background  with  good  qualifications.  You  must  have  strong  personal  sales  skills  and  have  been  trained  on  a 
territory  by  a  major  company,  although  not  necessarily  in  FMCG. 

THE  BENEFITS:  You  will  be  part  of  a  team  of  high  calibre 
and  professional  Account  Managers.  There  is  a  negotiable 
package  to  c. £14,000,  a  first  class  bonus  scheme,  a  private 
health  scheme,  superior  training  and 
real  career  opportunities. 

Quote  Ref:  0795 


Norman  Kerry  Associates 


management  search  and  sales  recruitment 

24/24a  London  Road,  Sevenoaks,  Kent  TNI 3  1AP. 

Telephone:  Sevenoaks  (0732)  452288  (24  hours)  Fax:  (0732)450059 


Searle  Consumer  Products 
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APPOINTMENTS 


SALES 
REPRESENTATIVE 

East  Anglia/North  East  London 

Kerfoot  Pharmaceuticals  ...  a  'traditional'  name  which  is 
synonymous  with  the  highest  standards  of  product  quality  and 
service.  Operating  in  fiercely  competitive  markets,  we  are 
continually  developing  our  range  of  generic  and  OTC  products. 

There  is  considerable  business  potential  to  be  developed  in  this 
area  .  .  .  your  challenge  will  be  to  seek  out  and  identify  sales 
opportunties  through  personal  contact  with  retail  pharmacists 
and  wholesalers,  and  to  turn  these  into  profitable  orders.  You 
will  report  to  our  Southern  Regional  Manager  and  will  also  have 
strong  support  and  guidance  from  our  head  office  sales  team, 
but  the  sales  impetus  and  its  success  will  be  down  to  you. 

Aged  25  to  40  with  a  good  standard  of  education,  you  should 
be  a  well  trained  and  skilful  sales  negotiator  with  relevant  and 
succcessful  experience,  selling  generic  or  OTC  products  ideally 
to  retail  pharmacists.  You  must  be  energetic,  resourceful  and 
committed  to  achieving  early  success. 

There  is  an  attractive  basic  salary  and  commission,  with  further 
incentives  for  the  'high  achiever'.  Comprehensive  benefits 
include  a  company  car,  pension  scheme  and  medical  and  life 
insurance. 

Please  write  for  an  application  form  or  send  full  cv 
with  salary  details  to: —  Mr  C  Ogden,  Personnel 
Manager,  Thomas  Kerfoot  &  Co  Limited,  Vale  of 
Bardsley,  Ashton-under-Lyne,  Lancashire  OL7  9RR 
or  telephone  061  330  4531. 


Kerfoot 

Pharmaceuticals 


PRODUCT 
REGISTRATION 


To  £14,000  pa  plus  benefits 


Lancashire 


Thomas  Kerfoot  &  Co.  is  an  independent  and  rapidly  expanding 
manufacturer  of  prescription  pharmaceuticals.  Substantial 
growth  in  our  Generics  business  and  the  prospect  of  ambitious 
expansion  plans  have  created  further  opportunities  within 
Product  Registration. 

We  are  seeking  a  graduate  Pharmacist  or  Scientist  qualified  in 
a  relevant  discipline  who  has  some  familiarity  with  the  UK 
Product  Licensing  Requirements  and  a  working  knowledge  of 
the  process  of  Solid  Dose  Manufacture. 

Reporting  to  the  Formulation  Development  and  Registration 
Manager  you  will  join  a  small  team  responsible  for  new  product 
application  and  the  maintenance  of  existing  licences. 

Salary  according  to  qualifications  and  experience  will  be  up  to 
£14,000  per  annum.  Other  benefits  include  Family  Medical 
Insurance  and  Contributory  Pension  Scheme. 

Please  write  or  telephone  for  an  application  form: 
Mr  C  Ogden,  Personnel  &  Training  Manager,  Thomas 
Kerfoot  &  Co.  Ltd.,  Vale  of  Bardsley,  Ashton  Under 
Lvne,  Lancashire  OL7  9RR.  Tel:  061-330  4531. 


Kerfoot 

Pharmaceuticals 


MANAGER 

Required  for  small  pharmaceutical  wholesaling  company,  located 
near  York,  with  established  range  of  own  label  products  and  exclusive 
area  distribution  of  other  major  branded  ethicals. 
The  company  has  an  excellent  potential  within  all  established 
pharmaceutical  outlets  and  requires  a  person  with  dynamic  drive  to 

rapidly  expand  the  existing  business. 
Excellent  basic  salary  plus  profit  related  bonus.  Company  car.  option 
to  join  Pension  and  Health  Schemes. 

Please  write  giving  full  details  to: 
Mr  G  Dickinson 
Managing  Director 
White  Rose  (Pharmaceuticals)  Ltd 
Common  Road,  Dunnington, 
YorkY015RU.  * 


AGENTS 


AGENTS/WHOLESALERS/ 
DISTRIBUTORS 

Wanted  for  Wide  Range  of  Natural  Toiletries 

Write  to:     Rachel  Newson 

Nothing  But  Nature  Ltd, 

Hammond  House, 

117  Piccadilly 

London  W1V9FJ. 
or  Phone:  01-629  2484 
Fax:  01-491 2367 


FINANCE 


PURCHASE  NEW,  OR  EXPAND 
YOUR  EXISTING  PHARMACY 

Up  to  100%  Finance  available  (subject  to  status) 

Telephone :  0784  62822  and  ask  for 
Stanley  Blum  PHc  MR  PharmS.  business  co- 
ordinator in  association  with  I. P. A.  Limited 
(FIMBPvA  member) 


LABELS 


A  FULL  RANGE  OF  COMPUTER 
LABELLING  SYSTEMS 


Simply 
thebest 


i  PATIENT  MEDICATION 
RECORD  LABELLING 

Either  lull  system  or  program  only 

I  FREE  DIRECT 
ORDER  ENTRY  TO 

Contact  David  Coleman  or  Mike 
for  a  demonstration  or  trial 
PARK  SYSTEMS  LTD 

183  Great  Howard  Street.  Liverpool  L 
Telephone  051  298  2233 


THE  ONLY  NPA  RECOMMENDED  C0MPUT 
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QUALITY  LABELS  delivered  in  14  DAYS* 

'printing! 

OR  NO  CHARGE— 

That's  the 
PARK  PRINTING  PLEDGE 
PARK  PRINTING,  183  GREAT  HOWARD  STREET 

UVf"SS&'S;05l.2W  2233 

#  WW  AMIS  TO  U.K.  MAINLAND  ONLY:  WKtffiN  DETAILS  PROVIDED. 

SHOPFITTINGS 


0626  •  834077 

COMPREHENSIVE  DESIGN.  MANUFACTURE  AND 
INSTALLATION  SERVICE  FOR  THE  RETAIL  PHARMACY 

KING  CHA>iCS  tUSINESS  PAX,  OLD  NIWTON  IPAQ  HEATHHElO  DfVON  TQH  6UT 


John  nichardion 
(ompuicn  Lid 


►  In  Pharmacy  Labelling 

►  In  Auto-Order  Stock  Control 
■  In  Customer  Service 

In  Systems  Development 

Full  patient  records  with  drug  interactions 

FREEPOST,  Preston  PR5  6BR  Telephone:  (0772)  323763 


PRODUCTS  &  SERVICES 


ORAL  ABEL  PC 

"The  Ultimate  in  pharmacy  labelling..." 

"Versatile"  "Uncomplicated" 
"IBM  PC  Compatible"  "Quality  Software" 


NOW:  also  available  with  patient  records 


:idc: 


Computer  Systems  Limited 


Village  Workshops,  Prestwich,  Manchester  M25  8WB. 

ENQUIRIES:  (161-/73  7909 


Lux  L 


■UX  LINE 

SHOPFITTERS  FOR  THE  PHARMACY 

REFITS,  NEW  INSTALLATIONS,  CEILINGS,  SHOPFRONTS, 
ELECTRICAL,  FINANCE,  NPA  &  NUMARK  APPROVED. 
SO  CONTACT  US  NOW. 
LUXL1NE  LTD,  8  COMMERCE  WAY,  LEIGHTON 
BUZZARD,  BEDS.  TEL:  0525-381356 


STOCK  FOR  SALE 


A  &  G    IMPORTS  LIMITED 

Unit  11,  Treadaway  Technical  Centre 
TreadawayHill,  Loudwater,  High  Wycombe 
Buckinghamshire  HP10  9RS 
Telephone  (0628)  810404 
Telex  846901  ANG  G  Fax  (0628)810225 


Established  since  1982,  specialising  in  the  supply  of  "Fine  French  Fragrance"  to 
both  the  retail  and  wholesale  trade,  A  &  G  Imports  has  grown  to  be  one  of  the 
largest  suppliers  in  the  UK. 

With  a  range  now  in  excess  of  2000  references  we  can  offer  delivery  normally 
within  48  hours  anywhere  on  the  UK  mainland  (subject  to  availability),  carriage 
paid  on  orders  over  £200. 

If  you  would  like  one  of  our  salesmen  to  contact  you,  or  receive  a  current  price  list 
and  colour  catalogue  please  call  us  on:- 
(0628)  810404,  or  by  fax  on:  (0628)  810225 


Visitors  welcome  by  appointment  only. 
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Manufacturing  &  Distributing  Services- 


PARACETAMOL  TABLETS 

IN  BULK,  BLISTER  PACKS,  BOTTLES  OR  STRIP 
CONSUL T 

THE  WALLIS  LABORATORY  LTD 

11  CAMFORD  WAY,  SUNDON  PARK 
LUTON  LU3  3AN 

Tel  0582  584884 
Telex  825335  WALLAB  G 


EUROPE'S  LEADING  MANUFACTURER  OF 
PARACETAMOL  TABLETS  BP 


/An 


Retail  Systems  &  Design  Ltd. 

Complete  design  and 
shopfitting  serv  ice  for  the 
modern  pharmacist. 


7  Crookham  Road,  Fleet,  Hants.  GU13  8DP      Tel:  (0252)  626218 


Shopfitting  styles 
for  modern  selling 


APEILS  -  UMDASCH  -  FAMA 

—  A  unique  approach  to 
shopfitting. 

*  Individual  styling 

*  Attractive  designs 

*  System  based 

*  Unsurpassed  quality 

*  Competitive  prices 

*  Limitless  choice  of 
finishes  to  suit  al 


Dispensary  fittings  for  the 
professional 

*  Incredible  space  saving 

*  Easy  access  and  vision 

*  Extensive  capacity 

*  Stock  control  Feature 

*  No  jamming,  No  fall  out 


a 


APEILS 


Apeils  Systems  Limited, 
Unit  P,  Kingsway  Trading 
Estate,  Kingsway,  Luton,  Beds 
LU1 1LP 

Telephone:  Luton  (0582)  4571 1 1 


Umdasch 


FAMA 


PERMASOFT 

Cures  the  embarrassment  of  loose  dentures  for 
good.  PERMASOFT  is  not  a  powder  nor  a  gel 
but  a  material  for  relining  dentures. 
PERMASOFT  is  hygienic,  easy  to  use 
and  semi  permanent 


DENTIFIX 


Emergency  denture  repair  unit  for  plastic  dentures. 
Handy  travel  size  pack  contains  enough  material  for 
several  repairs.  Mends  breaks,  cracks  and  replaces 
loose  teeth. 

AVAILABLE  FROM  ALL  WHOLESALERS 
Dental  Projects  Limited,  Sunbury  on  Thames,  Middx. 


|||ifM^^   (m&^^lo)  24noUfl8^,C^ 


MID-OPTIC  LTD.,  FREEPOST,  DERBY  DE2  8BR 
PHONE:  (0332)  360464 


"DORMEL"  MINIATURE  FEEDER 

from  John  Dowell  &  Sons  Ltd  of  Saffron  Walden 


Suppliers  of  the  "Dormel"  Infant  Miniature  Feeder  &  Sparelatex  Teats  for 
well  over  50  years  —  obtainable  from  the  majority  of  Chemist  Wholesalers 
Orders  (wholesale  only)  and  enquiries  fo: 
John  Dowell  &  Sent  Ltd,  c/o  R.  Higgs,  264  St  Barnabas  Road, 
Woodford  Green,  Essex  IG8  7 DP.  Phone:  01-504  8718. 


Products  that  work... 
for  you  and  your  customers 

 .   t  *arco»i  compound  jj 


Carbellon 


CHARCOAL  COMPOUND  TABLETS 

For  the  treatment  of  indigestion, 
flatulence,  dyspepsia,  hyperacidity 
Available  in  packs  of  50 
and  250  tablets 


ORAL  PROCAINE 
CAPSULES 

Available  in  boxes 
of  30  and  150 

These  products  are  available  Irom  you 
local  wholesaler  and  promoted  direct 
to  your  customers 
'Trade  Mark 


TORBETOL* 


ACNE  LOTION 

A  non-keratolytic  bacterial  lotion  tor 
spots,  pimples  and  Acne  Promotes 
rapid  healing  by  destroying  pimple- 
producmg  bacteria,  so  reducing 
intlamation  and  clearing  blocked 
pores  Now  available  in  new  50ml 
pack  for  over  the  counter  sale 


TORBET  LABORATORIES  LTD. 

Maidstone,  Kent  MEI5  900  Tel  0860  319350 
A  British  owned  company 
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in  the  pack 
#      Clear  fresh  until  date 


Shouldn't  you  be  thinking  about  stocking  Europe's  No.l  battery  brand? 


VARTA 


VARTA  Limited,  48-54  London  Road,  Staines,  Middlesex  TW18  4HQ  Telephone:  0784  464341  Fax:  0784  456886 
Food  Brokers  Ltd,  Food  Broker  House,  Northarbour  Road,  North  Harbour,  Portsmouth,  Hampshire  P06  3TD 

Telephone:  0705  219900 


